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Befainon eknovinong AumAopoTIiKNG Epyaciog

«ANAOVO vrevbuva OTL | CLYKEKPIUEVT UETOTTLYLOKY £pyacio Yo T ANym
TOV HETOMTUYIOKOV TiTAOL omovddv tov [IMX ot Atowntiky Emomun ko
Teyvoloyla tov Tpquoatog Atownrtikrg Emotiung xor Teyvoloyiag Tov
Owovopwko¥ TMoavemommuiov AONvav €xel cuyypagel and guéva TPOCOTIKA
Kol Oev €xel vmoPAndel ovte €xer eykpidel oto mAaiclo kdmowov GAAOL
LETOTTUYLOKOV 1] TTPOTTLYLOKOV TITAOV 6ovddV otnv EAAGSG 1 T0 e€mTEPKO.
H epyoaoio avt €yovtag exmovnOel amd epéva, avTImpooOTEVEL TIC TPOCOTIKES
pov amoyelg eni tov Bépatog. Ot myég oTIg omoieg avéTpeda Yo TV EKTOVNON
NG CVLYKEKPEVNC OUTAMUOTIKNG OVOQEPOVTIOL GTO GUVOAO TOLG, Olvovtog
TAMPELS OVOPOPEC GTOVS GLYYPAPEIS, CLUTEPIAAUPOVOUEVOVY KOl TOV TTNYOV

TOV EVOEYOUEVMG XPNCHOTOMONKOY 0O TO S10dIKTLOY.

(Yroypagi)

ITAEXXAY ANAPEAX
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Evyaprotieg

Oa nBela va evyaptoTiom TNV yvvaike pov Eppiovn mov pe othpie kot pe
otnpiler madvta. Exiong, tnv untépa pov AOnvdé, mov mdvia pe wbovoe va
EMTUY® Ocd meplocdTepa unopovcoa. EmmAéov, va evyaplotiom tnv ZTtéAAa
KovAovAiia, m omoia pe to Viva 1ng pov €0woe EUTVELGN KOl TOV QIAO LoV
Anpntpn, mwov yopic Tnv d1kN 10V KabBopiotikn cvuPforn dev Ba NTOV €QPIKTY
N exToOVNON TNG OIMA®UATIKNG. TEALOG Vo evyaploTNom® ToV K. Zdpa yio TNV
moAVTIUN PBonBetd Tov kAl TV KaBodNynocn Tov.

Aoplepopévn otnv OBeia pov EnvpovAa
nov €pvye mpwv 10 pépec and Kovtd pog.



Hepiinyn

Me v e&€MEN g TeYvoroyiag dnuovpyovvtol véeg dvvatotntes Yy 10 Emyeipeiv.
[MapdAinia, 1 avéavopevn GLAAOYY, GLYKEVIP®OT Kol amobKeELOT dedOUEVOVY amd TOVG
OPYOVIGHOVG G€ oyéomn e TNV eEEMEN ToV TEYVIKOV enelepyaciag Toug, avoiyovv vEoug
dpépovg otn dMNUovpYic SLVOUIKOV BE®PIDV YloL TNV TPOGEAKLON TOV VEOV TEANTMOV KOl
dwnpnong v velotapevov. Ta niextpovikd katactipoto avlifouv otnv EALGSa ta
televtaio Ypovia, EXOVTAG ONUIOLPYNOEL Evav VY avTay®Vicpd. O aviaymviopog avtdg
avTikotonTpileTon otig evépyeleg kdbBe opyoviouoh va TPOGEAKVGEL UEYOADTEPO UEPOG
TEAATMOV KOl KAUTO GUVETELD, VO KOTOKTNOEL LeYOADTEPO pepidto ayopds. Ta Data Mining
Techniques épyovtol va €PappOGOVY VEEC AEITOVPYIKOTNTEG HE OLVOTOTNTEG, Ol OTOiEg
UTOPOVV VO OTOYEUDGOVY T £6000 Lo emtyeipnong. [lpota and 6ha, o Opyavicuds Tpémet
va Yvopilel 1o TeEAATOAdY1I0 TOV Ko 1 andvinon og avtd gival to Customer Segmentation.,
®ote va umopécst v gpappoocst  eatopukevpéveg otpatnyikés Marketing.  A@ov
dwywpiotoHv og clusters ot mehdteg, Ba mpénet va yvopilel moieg eival ot TPOTYUNGELS TOVG.
O teyvikéc RFM Analysis kot to Market Basket Analysis amotehoOv SNUOQIAEIG TEXVIKES
OV €PYOVTOL VO OTOVTNIGOVV GE KOiplo, TETOO EPWTNUOTO KOl OKOUO TEPIGGOTEPO VO

ONUIOVPYNGOLV VEQ.

AéEaig Khewdud: <electronic commerce, consumer behaviour, customer services, marketing,
marketing data processing, pattern clustering, purchasing, retail data processin, market basket

analysis, RFM analysis, k-means clustering, >>
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Ewcayowyn

1.1 Big Data oto ywpo twv Marketing Data Analytics

Mmropobpe vo 1oyvplotove 4Tl To. dedouéva yevvnonkay mpv v guedvion tov avipmmov. Tn
oTIYU] Tov M apoPdda, amd TOVG TPMOTOVE OPYUVIGLOVS OV EUPOVICTNKOV oTn Y1, dtopeitol
TPOKEWWEVOL Vo ToAAomAactootel, T0Te mopdyetar M wAnpoeopion ¢ Swdkociog 1Tng
avamopoy®yns. Me avtd tov tpdmo, 0Aog 0 Koouog mAnupvpiletor and dedouéva. Kabe kivnon,
KkG0e otiyun amotedel pa mAnpoeopia kail petagpaletal oe dedouéva. ENUePO TEPAOTIOL OYKOL
dedopuévav Topdyovtol pécw mnymdv omwg Personal Computers, Smartphones, Social Networks kth

(Klein, 2017).

Kd&be pva Aoppdavoovpe miektpovikny arinioypapia amd v Tpdmelo mov cuvepyaldpoote pe
EMIGLVOTTOUEVO OPYEID OV TEPLEYEL TIG AVOALTIKEG KIVAGES TOL Tpomelkod HoG AOyoplocpov.
[Hopddinio, 610 unvicio ovOALTIKO AOYUPLOCUO TOL TNAEPMOVOV HOG TEPLEYOVTOL Ol £EEPYOLEVES
KANOELG TOL €YOVUE TPAYHOTOTOWOEL UE OVOYPOPOUEVO TOV aplOpd Tov KoAEoaue, T OldpKeL
KAMoNG KOl TO0 KOOTOG. XT0 TEAOG TNG MUEPOS, EMOKEMTONOOTE TO super market oto omoio
dwtnpovpe Loyalty card kot ot ayopéc mov TPoyUOTOTOOVUE KOTAYPAPOVTOL GTOV AOYOPLOGHO

omov Ba petappactodyv o bonus THVTOVG pe duvatdTNTe EEAPYLPWOTG.

Onwg gukoAd avtiiapuPavouacte to dedopéva pog mepttpryvpilovy Kot eivol o TpoyuoTikodTnTo

7ov NpBe yia va peivel. Avtdg o KOGUOC AALALEL EKTANKTIKG YN YOpO Kot TO, OEGOUEVO LLITOPOVY VO,



ameKovioovv 10 Toco. ['a ToAAG xpovia 1 ene&epyacio TV dESOUEVOV TEPLOPILOTOV GE EKEIVA TOV
dnpocigvav emionuo ol eTarpieg LTOTIGTIKNAG KOl EPELVAV Y10l VO, 0ELOAOYRNCOVY TNV KATAGTOOT] LLOG
owovopiag. H ovAloyn tov dedopévaov cvvinBwmg Mtav ypovoPfopo Kol damavnpn Kot cuyva
OmOITOVOE oNUAVTIKY Ttpoomdfela. Qotdco, pe v eEEMEN TG TeYvoAoying €xel mapatnpnOel ta
TeEAELTOIO. YPOVIO, L0 CNUOVTIKY aOENGCT TOV OYKOL TMV OEOOUEVAOV TOV TOPAYOVIOL, EVO Eival
€VKOAOTEPN 1 e&0y@yn Kot 1 AVAALGT TOVG. X& 0wTO GLVERAAE 1 dnovpyia epyareimv Tov divovy
mv duvatdémta va  mpoyuotomombei emefepyacio peydAov Oykov oe  mwPOyUATIKO YpOVO.
Teyvoloyieg 6mwg too Smart Phones, to Blockchain kot to Cloud Computing amotelobv mopdyovteg
petddoong e mAnpogopias. Katd cuvéneia, 1 cuALOYH TANPOPOPIOY amd ¥PNOTEC 6TO ALadIKTVLO
TOPAYEL CUUTEPAGLOTO Y10 TIC TPOTIUNGCELS AYOPAS TOV YPNOTOV G €vOvoTr, OloKESNGT Kot
vimpeciec. O1 enyepnoelg €yovv v dvVOTOTNTO Vo TEPOKOAOLOHGOLY TNV TopAy®YH, TNV

eneepyacio Kol TNV TOANGN TOV TPOIOVTOV/VTNPECIDOV TOVC.

O véog OpOG TOV YPNGIUOTOLEITOL Y10 OAEG TIC OLAYVTEG AVA TOV KOGHO TANpogopieg ivar Big Data.
ITowa eivar ouwc ta Big Data; Eivor 6Aa ta pun doumuéva, mui-dounpéve 1 dounpéve Data mov
cvAAéyovTon amd opyaviopovc. o v €£0puén tovg Ko 6t Guvérela Yo TNV eneepyacio TOvg
YPNOULOTOLOVVTOL EWOIKES TEYVIKES Ko epyaieio Omwg machine learning, predictive models kot dAla

epyoteio.

Ewdwotepa, ta dedopéva amoteAodV avamOoTAGTO KOUUATL TG AELTOVPYIOG TOV EMYEPNCEDV. XE
ToyKOGHo emimedo Oleg ol eraipieg mpoomabodv kabnuepwvd va dwyelptotodv tePdoTio YKo
dedopévov Kat apkeTéG opPEG ayvoolv To yeyovog 0Tt o mpdttovv. H enefepyacia tovg pe okomd
MG TOPAY®YN OMOTEAECUATOV OlVEL AVTOYOVIOTIKO TAEOVEKTNUO KOl gukoipiec Ompovpyiog
oTPOTNYIK®OV dtayeiptong yio kaOe opyavicpd. Mropovv va ypnoiponomBovv yio ) Pertioon tov
AELTOVPYIDV, TNV TOPOYN TOOTIKOTEPNG e&LMNPETNONG TEATMOV Kot Yoo TV oe&aywyn Marketing
Campaigns. Anpovpyei véeg dLVOTOTNTES Y10 TAPOYN TOLOTIKOTEPWOV VANPECIOV KL VEQ TPOIOVTAL
TPOG TOVG TEAATEG UE TEAIKO OKOTO TNV Topayyn k€EPOoLG Yo Tig emyeipnoels. [lapdAinia, pog
BonBovv va Exovpe TPOGPACT] G GLYKEKPIUEVEG OVOAVTIKEG TPOGEYYICELG DGTE VO, EIVOL EPIKTN 1)

AMyM amopiceE®V.

Ta Big Data opilovtol and ta yapoktnpiotikd mov ta dakpivovv. To 2001 o (Douglas) dpioe 1o

YOPOKTNPLOTIKG YVOoTd ¢ Kot 3 Vs, 10 Volume, to Velocity kot to Variety.

Ta Big Data opifovtol and ta yapoktnpiotikd mov ta dakpivovv. To 2001 o (Douglas) dpioe ta

YOPOUKTNPLOTIKA YVOOoTA ¢ Kot 3 Vs, 10 Volume, to Velocity kot 1o Variety.



o  Volume — (Oyxog) o 6ykog dedopéEvaV mailel oNUAVTIKO pOAO KOl EQOGOV gival PEYAAOG
to1e Bewpovvtan Big Data. H e£étaomn tov 6ykov anotelel pépog g enekepyaciag.

e Velocity — (Taydmto) a@opd otnv ToydTNTO UE TNV ONOi0, To SEGOUEVO ELGEPYOVTOL KoL
e&épyoviar amd évo GUOTNUO, OAAD Kol TNV TOYOTNTO WE TNV OMOoio avTd TLYYAvVOoLV
eneEepyaciog Kot avalvong and avto.

e Variety — (Ilowihopopoia) agopd otnv mowikio tov tonwv (Structured, Semi-Structured,
Unstructured) ka1 g ¢vong tov dedopévav (Documents, Databases, Images, Videos, Logs,

KAT.), 0AAG KO TO TAN00G TV S10pOpmVY TNYDV TOVC.

Apydtepa, Tpootédnkay emmAéov 3 Vs oty meptypoen tov Big Data:

e Veracity — Apopd otnv akpifela tov dedopévmv, Ty aSlomiotio TG TNYNS 0E00UEVOV Kot
TO TAOIG10 TNG AVAALGNG TOVG

e Valence — Metald tv 0edopévov VTAPYEL GLVOESIUOTNTA Kot avTd ocvufoivel otav
oyetilovrol peta&y Tovg

e Value - (Aflo) agopd oto duvntikd £0000, OIKOVOUIKA Kol KOW®OVIKG, TOL UTOopeEl va
npoxkvYouy amd TV ekpetdArevon tovs. Ta dedopéva mov dev emefepydlovtar dev Exovv

kapio agia. Otoav dpwmg tebovy mpog encéepyacia, ToTe amoktovV atia Yo kdbe opyavioud.

Eixéva 1 - 6Vs of Big Data



1.2 E-shops

H avantuén g texvoroyiag, N e£EMEN TOV LTOUOTIGUMV KoL 1) YNPLOTOINOT] TOV VANPESIOY £YOVV
petafdrrer ™ {on TOV TOMTOV GTO TEPIGGOTEP KPATN TOL KOGHOV. Katd tn petdfacn ot véa
TPAYUOTIKOTNTA TopaTnpEiTol 1 otadlaky eEachévion enayyeAUdTOV, dALG Kol 1) ETIKPATNGCT VEDV
mov oyetilovtol meplocotepo pe v te}voloyia. Kabmg n teyvoroyio ocvveyilel va eEedicoetan,
OTOTEAEL MO LETOHOPQOTIKY dVvaun, m omoio. oAAdler tov Tpdémo mov To. Adtopo Covv,
aAANAemIOpobY Kot gpyaloviol. ZUEP TO MAEKTPOVIKO EUTTOPLO €YEL YIVEL AVOTOOTOGTO KOMUOTL
mg koabnuepwomrog. H mpoofaciudmta oe TAATQOPUES MAEKTPOVIKOD EUTOPioL Oev eivan
TPOVOLLO, AL LAAAOV OVOYKOLOTNTO Y10 TOVG TEPLOGOTEPOVS AVOPMITOVE, 1O10ATEPA OTIC OLOTIKEG
nmeproyéc. (Kumar V., 2014). To NAeKTpovikd gUmOPLO KOADTTEL TO UEYOAVTEPO LEPOG TV KAAO®V,
OO ayopEC MAEKTPOVIKMDV KOl OIKIOK®V GLOKELV®V, TPOIOVTO OLOTPOPNG, YPTLOTOOIKOVOUIKES
GUVOAAYEC, KOO Kot METOYEC. Baotkdg uétoyog e ynoetomoinong eivarl n aAuat®oNg ovamtuén

TOV TEYVOLOYIKAOV EPUPUOYDY TOV HOG ETLTPETOVY Vo £YoVUE TPOSPooT 610 Al0dikTvOo.

o
]

=

R
(=]

Pe rcentage of inviduals using the intemet

=)

& & & F & O S
v v v v v v T T T T T =
=2= World =s= Developed Developing =e= Least Developed Countries (LDCs)

Chart 1 - Xprjon Internet 2005 -2021 (Johnson, January 2022)

210 Topomdve ypaonua anetkoviletor 1 mopeia g ¥pnon Tov Aladiktoov yio Ty mepiodo 2005-
2019 kot 1 TpoPAeym yio to 2021 amd v omoio TPOKVTTEL TO GLUTEPAGHLO OTL TEPIGGOTEPO ATO TO
60% maykooping Ba ypnowomnotel o Internet. Eiducotepa, @aiverar 6tL 10 90% TV TOMTOV OF

OVOTTUYUEVEC YDPES €xEL TPOGPOOT KOl XPNOLLOTOIEL TO SLOSIKTVLO Y10 SLOPOPETIKEG OVAYKES: GE



GUYKPIOT LE TO TOCOGTO TMV AVATTUGGOUEVOV YOP®V T0 omoio givor pikpotepo tov 60%. X1ig
MYOTEPO AVETTUYUEVEG YOPES, TO 2021 extipdron 6Tt pOAG 0 27% Ba £xel TpdcPacn oto Aladiktvo.
Awmotaveral, emiong, 0Tl o Pdbog dexoetiog n gpNon Tov dadiktvov £xel awénbei mepimov oto

100%, dnpovpymvtog pe ovtd ToV TPOTO SITAACIONG XPTOTEG.

H eppdvion tov Tpdtov NAEKTPOVIKOV KOTACTNHAT®V XPOVOAOYELTAL otV &vapén NG OEKOETIOG
tov 90. Apyikd, ot emyelpnNoelg HEGH TOL TMOYKOGUIOL 16TO0 Tapovsialov To mPoidvia M TG
VINPEGIEC TOVG KOl pmopovue vo, Oemprioovue OTL ATAV TO TPMTO PAUATO TOV O0dNYNoAV GTN
onuovpyion tv onuepvav e-shops. Xt ocvvéyela, Eekivnoov va 0éxoviol mapayyeiieg UECm
aAANAOYPOPIOG KOl ETECTPEPAY GTOVE EVOLOPEPOUEVOLS TANPOPOPIEG KoL 0dMYieg ypnong twv
TPOIOVTOV 1 TOV VINPECIHOYV. AKOAOVONGE 1 E10AY®YN TG WNOLOKAG TEXVOLOYING Y0 TN LETOPOPA
TOV CLUYKEKPIUEVOV EUTOPEVUATOV, TPOGPEPOVTAS T1 OVVATOTITO GTOV KATOVOA®MTH VO, Yvopiletl Tov
xpOVo mapddoone ¢ ayopdg tov. ITAéov kdbe Kotavolmtng amoAapuPdvel o eumelpio o Kabe
ayopa TOL OAANAOETIOPAOVTOC UE TOV TOANTY, EVAO AdUPAVEL OKOUO KOl TPOTAGELS ayopdg ne Bdon

TNV TPOTYOVLEVT 1] TNV EMKEILEVT] AYOPA TOL.

2115 apyég Tov 2020 Npbape avTIpETOTOL pe TN UEYOAVTEPT] SOKIUAGIO TNG GUYYPOVNG ETOYNG: TNV
eEamlmwon wog mavonpiog, g acbévelag yvoot pe v ovopacio Covid-19. Kabdg o emmtdoeig
g acBévelng NTov TepAoTIeES Kot 1) eEAmAmon ™G paydaio 6 OAES TNG XDPES TOV KOGHOV, TOAAA
Kpan €LoPav Aueca Ty andPac OnTayOpELCONS KUKAOPOPIaG e GTOYO TO TEPLOPIGUO EkBeong TV
TOMTOV 61OV 10. L& TOAD GUVTOUO ¥PoVIKO ddotnpa 1 Kadnuepvotnta ekatoppvupiov avipdroy
dAhae tedeimg kol amAés, kKabnuepwvég cuvnbeleg, Ommg N emiokeyn oe éva super market 1 €va
Katdotnuo Alovikod epmopiov, €ywvav molvmhokes. Kabdg m mpoypoatikdémto petofindnie
OCTPOMIOi0, TOALEG EMYEPNCELS OVAYKACTNKOV VO TOPOUEIVOUV KAEIGTES Yo OPKETO OLAGTNLLO,
avéioya pe ta pETpa mov EAafe kabe yopa. Ommg dpwmg £xel amoderybel Tov pov TG 16TOpiag, OTOV
ol ovvinkeg ¢ ayopdc petofdAilovrol, véeg gukaipieg dmurovpyodvtar. o mapddetypa, M
TOPOYOYN TOV WTPIKOV HOCKOV TOV YPNCUYLOTOOVVTOL Yol TV TPOGTOGI0 omtd TOV KOPWOVOid
avéNOnke 1060 TOAD, OV TALOV M Plounyoaviky dOvaun dev €TAPKOVCE Vo KOADWEL TIG OVAYKES
{tong. AxOpo TEPIGGOTEPO, 0 KAGOOG TMV UETOPOP®V CNUEIMSCE TayVTOTO UEYOAN Gvodo o1
{ftnon kot Ty TPOcPOopPA TV VINPESIAV, OOV 1 AOLVALIC PLGIKNAG TOPOVGING TOV KOTOVOAWMTY] GE
(PLOIKO KOTAGTNO EiYE OC AmoTéEAECU TNV AOENCT TNAEPOVIKOV KOl NAEKTPOVIKADV TOPOYYEAIDV.
[dwiitepa, otig mepLddovg TV Aeyopuevav lockdown, ol KaTavaA®TEG £XOVTOG TEPIOGOTEPO YPOVO
otV d1dBecn] Tovg dOTL EPEVAV TO PEYOADTEPO PEPOG TNG NUEPOSG GTO GTITL TOLS, AvalnTovcaV GTO
AwdikTvo TPOTOVTH KOl VINPEGIES Y10 TIG KOONUEPIVES KOl U avaykeg Tovg. XuvakdAiovba, To
KataoTtRuaTe avERdnkoay Katakopuea, kabmg 1 onuovpyia e-shops NTOV EMITAKTIKA AVGN YOl TIG
emyepnoelg online. [TAéov kdbe PLGIKO KOTAGTNLO TPOKEUEVOD VO EXPLDCEL OTIC VEEG GUVONKEC,

Aertovpyel mapdAinia Eva NAEKTPOVIKO KUTAGTNLUO.



Mo va yivel gukolotepo aviiinme) 1 €€EMEN TG TOPElNG TOV NAEKTPOVIKOV KOTUCTNUAT®V,
avtinoape ototyeion amd v Eurostat, T otatictiky vanpesia g Evponaiknig Emtponng yia va
avadeyyBel n e&EMEN Tov €xel onuelwbel v tedevtaio dekaeTic. AVOAVTIKOTEPO GTO TAPAKATO
Ypaoenua anekovilel o pey€dn o€ group MAKI®V OV TPOYUATOTOIO0V ayopés HECH AlodKTOOL.
Hapatnpeiton aApoatdong avénon 60% ctovg yproteg nAkiov 16-24, evd ywo To group 25-54 1
avénon eivor mo opodn onuewdvoviag peyoto Oplo ta 81%. Télog 10 group mAKimv €xel v

pikpoTEPN dvvath avénon Alyo Arydtepr and 60%
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Chart 2 - Internet users who bought or ordered goods or services for private use in the previous 12 months by age group,

EU, 2011-2021

Y10 endpevo Chart meprypdpetar 1 owENTIKN TACT TOV TOANCEOV GE TOYKOGUIO EMIMESO LE

TPOPAeyT LéEYPL TO £10G T0 2024 Vo Eemepvolv Ta 6 515 6€ SoAdPLa.
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Ta niextpovikd Kataothpata eivol oxeddv anifavo vo avTiKaTaoToouy To PLOIKA Kataotiua. To
uovo ciyovpo eivar OTL KOTEYOLYV HEYOAO pepidlo NG oyopds, To omoio Ba avéndel dppotikd to
emopeva ypovia. Opwg pali pe v ovénon Tov KoTtaoTNUATOV, OLEAVETOL Kol 1) TOPOY®OYN
OEOOUEVOV ammO TIG EMYEPNUATIKEG eVEPYELEG. [0 Voo UTOPEGOLY Ol EMLXEIPNOELG VO TOPAUEIVOVY
OVTOYOVICTIKEG TTPEMEL VO EKUETAALELTOVV o T ToL dedopéva. H enelepyacia kot 1 avédivon Tovg Oa
TPOCPEPOVY TOAD YPNOUL0. CUUTEPACUATO YO TIC EMLXEPNOES Kol Bo pmopésovv va Adfovv
KAADTEPES AMOPAGELS Yol TO UEALOV. Epotipota 0rtmg moto Tpotdvto ayopdlovy ol TeEANTEC, TOolol
meldteg a&ilovv mo moAD Yo TNV emygipnon uropovv vo amavtnlovy pe v enelepyocio tov Big

Data spapuolovrag teyvikég Data Mining.

1.3 Avtikeiugvo oumiwuatikyg

Mo 11 avaykeg ™ SWMAMUATIKNG OVTIKEIPUEVO UEAETNG eival €va MAEKTPOVIKO KOTAGTNUO OTN
EAAGSa. H eopeom emyeipnong dwwbéoung va tpoceépel dedopuéva mpog emebepyocio yuo tnv
TOPOYWYN OTOTEAEGUATOV MTav apKeTd O0okoAn. Ta tekevtaio ypdvio pe TNV €QUPUOYH TOL
I'evikov Kavoviopov I[pootaciog Asdopévev e E.E. i 6nwg sivar yvootdg wg GDPR (General
Data Protection Regulation), ot emiyglpnoelg €lval VTOYPEMUEVES VO, TOV TNPOVV Kot EIVOL 1O10LTEPMG
EMPVAOKTIKEG OTNV TTapOoyN 0edouéVmVY, aKOUO Kol Yo EKTadenTIKOg okomovg. H emyeipnon, n
0TO1l0L CLUPDVNGE VO, GLVOPAUEL LUE TO TPAYLOTIKG TNG OEOOUEVE, GTNV EKTOVNGT TNG STA®UOTIKNG,
glye Og YVOUOVO, TNV TPOCTUCIN TOV TPOCOTIKAOV OES0UEVOV TOV TELUTOV TNG. Me TPOGEKTIKY
eneepyacio TPOGPEPE TIC OmOPAiTNTEC TANPOQOpies, Ywpic va mpokdmtel amd movbevd 1

duVaATOTNTO TOVTOTTOINONG TV TEAATOV. [0, Tovg Tapamdved Adyovg Ba dratnpndei  avevouia tng.

H ene&epyocia tov dedouévav mov Ba ypnouomombody kot 1 epappoyn texvik@v Data Mining, Oa
GUVOPAUOVY GTNV KOTOVOTNGN TOV CLUTEPIPOPOV TOV TEAUTMV KOl GTN) GUVEYEWL GTNV EQPAPUOYY
TOV KOTAAMNA®V otpatnyikdv Marketing. H ernitevén tov okomov Oa emitevybei pe v viomoinon
dvo 1eyvikdv Data Mining: tov RFM «xotr tov Market Basket Analysis, ot omoieg 6a
npaypororombodv péom tav epappoymv SAS Enterprise Guide kot SAS Enterprise Miner. Mg
xpnon tov RFM povtélov 10 Aoyiopukd B TUNUOTOTOMGEL TOVG TEAUTES avAAOYO LE To KOWd
YOPOKTNPLIOTIKA TOV TOLG dlakpivovv. Ot mAnpoeopieg amd kabe meddtn mov Ba ypnoipomomBody
elvar 1 muepounvia terevtaiog ayopds (Recency), o oplBudc tov mapoyyeAldv Tov Exel
mpaypatonooel oto katdotnua (Frequency) kot to ovvoro g aiag tov ayopmv (Monetary).
Avti 1 néBodog Ba amavTNoEL GE EPOTALOTO CYETIKA LE TIG OULASES TEANTAOV TTOL gite Exovv &l yo
v emyeipnon, eite umopel va épovv a&ia oto pEALOV. XV cuvéyela, To dataset Tov cuvaAlaydV

0o avaivBei pe v texviki Market Basket Analysis yio vo mapayfodv cvcyetioelg oto Tpolovia



7oV ayopdlovv ot merdTeG. Oa 60000V AMAVTNGELS GE EPMTHIATA OTTMG OO TPOIOVTH GLVOLALOVTUL

OTIG OYOpPEG KOl TOlEg TPpowOnTikég evépyeleg Ba pmopovoav vo ypnoiponomdodv v wmAnon

TPOTIOVTOV TTOL dg dapnuifovtol cmoTd.

1.3.1 ZXvveaopopa

H ovveiopopd g dsitmhopatikhg cvvoyiletal oc eENg:

L.

2
3.
4.
5

MehetnOnke 1 Aettovpyia EvOG NAEKTPOVIKOD KATOCTNUATOG 6TV EAAGO

AvoldOnkav Ta oToyElo TOANCE®V

YLomomOnkav d0o TEXVIKEG AVAAVGTG CUUTEPIPOPDV TOV TEANTMV

Mécw tov RFM olokAnpdOnke to Customer Segmentation

Méow tov Market Basket Analysis emtevyfnke n mopaywyn KovOveov cucyETiong C€
GLVOAAAYEC TELUTAOV

Amd ta amoteléoparta T@v aAyopifuwmv eEnyxbnoav oNUAVIIKGA GUUTEPAGLOTO, TO OTOi0

UETATPATNKOV OF EMYEPNUATIKEG TPOTACELS ©TOV TOopén Tov Marketing mwpog tnv

emyeipnon

1.4 Opyavwon keuévoo

To KepdAoia Tov £yypAaPov TEPLYPAPOVTAL MG EENG:

1.
2.

Ewaywynq — Avagopd ota Big Data kat ) Asttovpyia tov E-shops

Yyetikég epyacieg — Avoeopd oe Ogpotikéc epyociec mov evémvevsav 1o BEpO TNG
OUTAMUOTIKNG

Oeopntd Ynopabpo — Kataypdpetor 1 Bewpia, n omoia Oa ypnoyomomnbel yoo v
vAomoinon TV Teyvikav data mining

[og o teyvikég data analytics copfdiovv oty avénon T@V €600V TOV NAEKTPOVIKOV
KataoTNUdTeV - Oplopdc Tov TpoPAnuatog mov Ba amavtnOet

H Emyeipnon — Heprypagn kot avdivon tov otoyginv e vmo eEEtaong entyeipnong
Epappoyn RFM Analysis kot Market Basket Analysis kot A&loloynon anotelecpdtmv —
Epappoyn tov teyvik@v Kot aElohdynomn Tov anoTeLesHATOV

Teyxvikég Aentopépeleg — EmeEnyovvton 1eyvikéc evépyeleg OV TPOYHOTOTOMONKAVY Yo TV
VAOTOINON TOV AVOAVGEDV

EmiAoyog — Zovoyn 1oV omoTEAECUATOV KOl KATAYPAPT) TOV CUUTEPACLATOV



2YETIKES epyaoieg

O Ogpatikég meployég apopodv Tic epapuoyég Data mining technique Association Rules o

Customer Segmentation G ENLYEPTOELS TPOKEUEVOD VO, TOPayHOVV aTOTEAEGLOTO Kol VO TTPOKOWEL

OPENOG amd TNV YPNOT AVTDV.

2.1 Customer Segmentation - Data mining for the online retail

industry: A case study of RFM model-based customer

segmentation using data mining

Méow tov apbov ot (Chen, Sain, & Guo, 2012) amodelkvOOLY TOC UTOPOVY Ol UIKPES EMLYEPTOELS
va, YVvoPpIiGouV TOVG VEIOTAUEVOVS TEAATEG TOVG KOl VO EPUPLOCOVY TEAATOKEVIPIKEG GTPOATNYIKES

Marketing 10 amoTeEAEGLOTIKG, e TNV EQapUOYN TNG TEXVIKNG data mining RFM Analysis

2.2 Association Rules - Finding Ideal Menu Items Assortments:
An Empirical Application of Market Basket Analysis
Ot (Ting, Pan, & Chou, 2010) péow tov apBpov toVG epapuodlovy v teyvikn Market Basket

Analysis o€ mapoyyeiieg YELUATOV G EGTIOTOPLO TPOKEUEVOD VO, TTPOKVYOVV TPOTAGELS YEVUATMOV

K0l GUVOLOGHOT AVTAOV O TELATES TTOL OEV £XOVV ATOPUGIGEL TL ETBVLOVV.
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Ocwpntino vofalpo

To Marketing, 6mwc 10 yvopilovue onuepa, £xel TapéAbel amd mdpo TOAAEC PHETAPOAEC GTO YPOVO
VapENG Tov. TNV TPayHaTIKOTNTA, 1 WoTopia Tov Eekivd oto pokpvo 1500 t.X., 6tav o1 Aaoi oty
nepoyn g Mecomotapiog Eekivioay to gundplo. O ypovikdg TPocdlopIGUOG VITooTNPiLETOL 0o
OPKETOVG 16TOPIKOVS, KoM Exovv KOTUANEEL GTO OTL Ol EUTOPOL AMOTOWVOV GTO TPOTOVTA TOVG
éva €idog A0yOTLTOV, OV GMUATOSOTOVGOYV GTOVG OYOPOUCTEG TNV TPOEAELOT T®V TPoidvtwv. H
oApoTmong avarntuén tov Marketing copfadilet pe v €kpnén véwv texvoroyI®dV, 01 0Ttoleg £dmoay
™ dvvorotnta vo Tapayfovv axkdpo mepiocdtepa dedopéva mpog enetepyacio Kot aviivon. Ot
napadoclokég Koumavieg Marketing éxyouv ®g oT10X0 VO XpNOUOTOOHY TANPOPOPIEG Kol Vo
avayvopilovy TEAATEC ®C LIOYNELOLG Yo, Vo yticovv uio ocuvveyn oyéon pali Tovg yio To
UEYOADTEPO OPEAOG TMOV TEAUTMV KO, PUGIKA, Y10 TO UEYUADTEPO KEPOOC TNG ETOULPEING. 1€ OVTEG TIC
Kopmavieg mpowbeitar o id1o unvopa, 1o 1010 offer ypnowomoidvrog 1o 1010 péco amevbuvouevol o
peydro minbououd (Kahan, 1998). Ov moloidtepeg emiyeipnoelg Oempntikd givar o1 TpOTEG TTOL
ypnowonoincayv otoyevuéveg otpatnyikés Marketing. O kdbe éumopog yvopile tovg meAdTeg TOUL,
ocvvnbmg exmadevotay oTig GLVIOEIEG TOVG Kal, KATd GVVERELD, YVDPLLE TIC TPOTWNGELS TOVG. Ommg
tovilel o (Kahan, 1998) oto dpOpo tov, 1 avbpendtnrta, Tapd v ehevbepia okéyng, cuvnbilel va
EMOVOAOUPAVEL CUUTEPIPOPES KOl GUVNDELEC, e QUECT] CUVETELD 1] CUUTEPLPOPE TV AvOPOT®V Vo
elvar TpoPAéyun. ‘Etot, 10 HEOVEKTNUO TOV TELOTMV YIVETOL TAEOVEKTNUO TOV EMLYEIPNGEWDV, OTOV
LE TNV EKUETAAAEVCY| TOVG EMTVYYAVOVTIOL KOADTEPH EMIYEPNCLOKE ATOTELEGHATO. TN GUYYPOVN
emoyn, N enelepyocio dedopévav eivol omapaitnTn TPOKEILEVOL VO €ival €QIKT 1) EKUETAAAELON

TOVG Y10 TN ANYT OTOPAGEMV EVTOG GTPATNYIKAOV LeBId®V EVOG ETLYEIPNGLOKOD OPYAVIGHOV.
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3.1 Digital Marketing Strategies

H évvown tov Digital Marketing onpovpynfnke amd to Internet ko tig punyavég avalitnong. o
OULYKEKPIUEVD, €lval KATL Teplocdtepo amd éva amhd Marketing Stodtkthov 1 MAEKTPOVIKO
Marketing. [TAéov amotelel pia obyypovn dpactnpiotnra Marketing, mov mepthappdver ) ypnon
SlpopeTIkdV pécwv mov Pacifovtar oto Internet, dmwg email, 16Tt00ENidEG, 16TOAOYIL 1) social

media (Forghani, Sheikh, Hosseini, & Sana, 2021).

Méow tov Digital Marketing eivot €pikti 11 GuecT OAANAETIOPAGT TOV ETOPLOV LE TOVG TEANTEC.
Evtomilovtar moAAEG evkaupieg Yoo TPO®ONTIKEG EVEPYEIEC KOl T AvATPOPOdOTNON Eivar dueon
OYETIKA HE TIC avTOPaoElg TV meAaT®V. Ot TANPOPOPiES AVTEG EMTPEMOVY GTIG EMLXEIPNCELS VA,
BeATIOo0VY TIC EVEPYELEG TOVGC KOL UE OWTO TOV TPOTO VO, TETOYOVY KOAVTEPQ amoteAéopato. H

EPUPLOYT TOVG HECH YNPLOUKNG TAATQOPLOG ETLTPETEL TV EXKOWVOVIO, LUE LEYOADTEPO KOWVO.

IMieovekTipato Mewovektiporta
Evkoin emkotvaovia Amontel €€€101KeLUEVO TPOCOTIKS
Xopunio k6c6tog Amantel vynAn teyvoloyia
E&artopixevon Online pmopel évog YpNOTNG VO GYOAAGEL

apVNTIKG TIG TPomONTIKEG evépyeleg. AVTO
eMoyevel  tov  kivduvo  vo.  dmuiovpynoet

OPVTTIKT] ONUN Y10 TNV €Tonpiol

Agv VIAPYEL YPOVIKOG TEPLOPIGOS SEENYWYNG "EMewyn  Epmictoobvng meddtn, Avomiotia

AOY® GLYVOV QOLVOUEVOV YNOLOKNG OITiTNG

Evkoin AZloAdynon amoteleciTOV

Hivaxag 1 - ITeovextiuozo kor Metovektipora twv Digital Ztpotnyikov

3.1.1 ZXrparyyixég Digital Marketing

Search Engine Optimization (SEQ): Koatd v avolnitnon piog minpoeopiog o€ pnyovn
avalnInong, ol ETXEPNCELG TOL £XoLV LYNAN Pabuporoyio eppavilovial 6To TPOTO ATOTELEGUOTA
avTtg. Me autov Tov Tpomo givar o ThAvO 01 EVOLIPEPOIEVOL VO OyOPAGOLV OO Lic ETLYEIPTOT UE

vynAn poaduoroyia.
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Search Engine Marketing (SEM): Apopd dtapnpicelg o 16T0GEMOEG PE LEYOAT EMCKEYIUOTNTO,
OTOV Ol EMYEIPNCELG UTOPOVV VO, YPNCIUOTOMGOVY HOVTELD OTtmg TANpmun avd click, ayopd clicks

(onAadn N drapnpion eppaviCetor yio cuykekpipéva clicks melatav).

Social Media Marketing (SMM): H yprion tov pé€cov KOW®VIKNAG SIKTO®OOTG £lval TEPACTIO TO
terevtaia ypovia. Eival to péca pe ta omoia o1 AvOpmmol EXKoveovovy Heta&d Toug Kot LETAPEPOVY
TANpoopiec kol ewoveg amd ™ {on Tovg. Ot emyelpnoelc umopovv vo, dtapnuilovv ta mpoiovto
TOVG G€ OVTA Kol PE OLTOV TOV TPOTO £XOLV TPOcPacn oe KowdtTTeg Tov dgv Oa glyav pe 10

napadooiakd Marketing.

Content Marketing: IIpoxeitol yio TpOTOTOPLOKT GTPATNYIKY, OTOL ONUOGIEVOVTOL KEIUEVA KOl
afleg g emyeipnong mpoomabdvioc vo dnuovpyndel «koA» ekdve TPOg TOVG TEAATEG.
Xopoakmplotikd mapddetypo 1 koumavie, “Our Food, Your Questions” g McDonald’s otov
Kavadd tov Oktdppro tov 2014. Méco and tnv ERXLTUYNUEVT KAUTAVIO Tpocmdincay va aAldEovy
KOKEG QNUEC OYETIKA LE TNV GLOKELOGIO TV TPOIOVTIWV, TNV TPOETOWLAGIO TOV YELUAT®V, TNV
TOWOTNTOL TOL PAYNTOV K.0., Ol omoieg giyav dnuovpynBel and apvntikd oxdoia oto StdikTvo

(Jarboe, 2015).

Recommender Engine (RE): Mécw avt g otpatnykig tpoteivoviol 6tov KoTavoimt mhovd
TPoiovTa 1 VINPESies Yo ayopd. Ot TAnpopopieg aviiovvtor amd SIGPOPES TNYES OV EMOKEPONKE

0 YPNOTNG 6TO SadIKTVO Y1 AyopéG TPoidvImv, avalntnon Pipiiov/Tovidv KTA.

Email Marketing: Ot Jdwonuiotikés evépysleg mov  mpowBodviar pHECH MAEKTPOVIKNG
aAinroypaoeiog, ovopdalovtoar Email Marketing. IIpdkeitot yio piol OUKOVOLUKY] GTPOATNYIKT, KoOMG

dgV amaITOVVTOL TPOIOVTO VYNANG TEXVOAOYIOG Kot O YPOVOG TPOETOUAGING EIval IKPOG.

3.2 Data exploration

Mo v wopoyoyn YPNCL®V KOl OCQPOADV OTOTEAEGUATOV WHEC® TNG EKUETAAAELONG TOV
TANPOPOPLOV OV oG Tepttpryvpilovv, amarteiton peydlog 0yKog dedopévav. Oco peyolvtepo dyko
dedopévav drabBétovpe, 1060 T0 KaAvTepOo (Analytics in a Big Data World. The Essential Guide to

Data Science and its Applications by Bart Baesens).

Ag {ovpe Oumg og évav 100viKO KOGUO KOl TO 1010 1oyvel Kot Yo to, dedouévo. H modtta toug
amotelel évav OmO TOLC ONUAVTIKOTEPOLG Topdyoviec oto Data Analytics. Avtd umopsi va

TPOEPYOVTAL OO SLUCKOPTIGUEVES TAPOPOPIEG GTOV TOYKOGUIO 10T0, 0 PACEIC OESOUEVAOV KO GE
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dAhec mnyég. H mpocektikn enelepyocio Toug GuvTELEl 6TV TOPAY®YT KOADTEPOV UTOTEAEGUATOV

KOl 0CQOAEGTEPOV GUUTEPUCUATMV.

Ot cvvodAayéc amoteAobV TNV WO PaACIKN KOl TPOKTIKN 7NYN Oedouévev, 010TL gvtomilovtal pE
SoUNUEVO TPOTO KOl e TOAAEG AETTOUEPELEG GTO, GTOLYEI, GUVAAAUYNG, OTMOC TO KOGTOG, O TPOTOG
TAnpoung, Kth. [Hapdiinia, dtatnpodvtal TANPoPopies, OTWOS TO YPOVIKO SACTNUA LE ATOTELEGHA
va gival gty M otopikny ovalnmon. Ou cvykekpiuéves mAnpoeopies, KabmG veicTtaviol o
peydiovg mivakeg dedopéveov, amobnikevovior oe Pdoeg dedouévev mov ovoudlovtor Online

transaction processing (OLTP).

Mepkd napadetypata OLTP:

o ATMs

e Online banking

e Online airline ticket booking
e Sending a text message

e Order entry

e Add abook to shopping card

H xbOpia dwapopd twv OLTP pe tic Online Analytical Processing (OLAP) Bdoeig dedopévov givar
OTL 0TN JeVTEPT KATNYOPi YPNCLOTOLOVVTAL EPYUAEID YioL TNV OVAALGON TV OeS0UEVMV, EVA OTIG

OLTP epappolovion epyoreio pe khpla SpacTnploTNTO TNV LTOGTHPLEN TOV GUVOALAYDV.

‘Evtovo evdiopépov avilvong mapovotdlovv emiong to adounta dedopuéva, mov evtomilovial G€
keipeva 6mm¢ emails, Internet sites, text messages, ktA. Opwg, kabmg N eneepyacio Tovg amottel
emmAéov epyoreio kol peyarvtepn eEeldikevon oty yPNoN TOLS, TO KOOTOG Eival aKOUa
pueyodvtepo. Téhog, o emmAéov Tyn O0edouévev elval anTO OV TPOEPXOVTOL OO EL01KOVE
EUTMEPOYVAOUOVEG, Ol OTOI0L KATEXOUV CNUOVTIKEG EEEIOIKEVUEVEC YVMDGEIS GE EVOV GUYKEKPLUEVO
Topéa  (OTKOVOLUKOG/ ¥PNUATOOIKOVOIKOG Topéag, Tpamelikd ddvela, ktAd). To dedouéva avtd
YopoKTNPilovTal, GUVERMC, TO TOIOTIKA. X& U0 £PEVVO OVOAVGNG, T TEYVOYVMGIo €ival TOAD
onNUavTIKY, kabhc Tpochétel emyepnuatiky sumepio kot kabodnyel tn povieAomoinon Tpog v
owot kotevbvvon Kor M epunveid TV amotedecpdtov Bo mpoyuatomombel pe TN o®OT
npoontiky|. [lapadeiypoata tétowwv etapudv givar ot Dun & Bradstreet kar Thomson Reuters, ot
omoieg GLAAEYoLV dedopéva amd VOV GULYKEKPHEVO YDPO KOL OTN GLVEXEW KOTOOKELALOoLV
LOVTELD, TO OToln €ite TOAOVVTIOL GE EVOLOPEPOUEVOLG TTEAATES, €ITE TAPEXOVV VINPECIEG UE TNV

nmapaywyn tovs. H mototiky Babuoroyia FICO otig HITA givar n) mo dadedopévn.
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3.2.1 Aeyuaroinyio

Onog avapépope mopomdved To Oedopévo  Ppiokovior moviod yop® pog. Mmopoldue va
eneepyaotovpe atoryeio omd Evav oAOKANPo TANBvoud 1 va epyacTodle TAVD og Eva delyla Tov.
To mo cvvnBeg givarl va Egovpe dobéoipa dedopéva omd Eva deiypo mAnbououov. ‘Eva telatoloylo
pog etonpiag eivor oAdKANpog 0 mANBucudc g, evd TowTOYXpova Umopei va BempnBel vrocHvoro,

apo. Ko Selypa, EvOG GLVOALOD KOTAVOAMTAV AyOPOOTIKNG SUVOUNG EVOG GUYKEKPIUEVOL KAASOL.

H derypatolnyio mpokdntel and didpopovg tHmovg. H didkpion tovg eivor 1 mopokdto:

= Astypotoinyio mOavoTitov:

e avt ™ pebodoroyio kb mBavotTa, M OOl EIva SLdPOPT TOV UNOEVOC, Lmopel v emAeyel

07O OELY L0l KO O TPOGOIOPIGHOG TNG Elval oK.

= Astypotoinyio pun mOavotitov:

[Ipayuatomoleiton OTIS TEPUTTOCELS TOL OEV eivar ePKT M detypatoinyio pe mbavoétnta 1 Otov
elval ovaykaio vao mpaypatormombel ypiyopa n epapuoyn g psuvag onme po mlotikny (Baker,

1988)

2T1G TEPIOCOTEPEC EQPUPUOYEC ETAEYETOL 1) OELYLLATOAN Wi TOAVOTHTOV LE TIG TOPAKAT®O SLOKPIGELS:

o Am tuyaio deryporoyia: Kabe otoyeio tov mAnbocpod €xel v idto mbavotnta va
emieyel. AVTIIPOCOTEVTIKO TTapAdelypa glvar 1 KANpmon tuxepdv opBunv. H ypron g

EVOEYETUL OGTOCO VO, APTGEL TEPLOYESG TOV TANOBVOUOV Y®PIC KAALYT).

o Yvyomypoatiki ostypatoinyia: Edv to deiypa eivan katayeypappévo oe AMota, HITOPOVE VO,
EQOPUOGOVIE GLOTNUOTIKY detypatoAnyio. Me tnv opO1] €pappoyn g emTLYYAVETOL N

EMAOYN OVTITPOGOTEVTIKOV SEIYUOTOC.

o  Yrpopatomomuévny ostypotoryio: O minbucudc yopiletor o€ oTpOUOTA KOl OTN

GUVEYELOL LE OTAN TLY OO SEIYUATOANY IO EMAEYOVTOL ETUEPOVS TUNUATA.

o Aaiypatolnyio og ocvetddes: O mAnbuopog ywpiletor o€ OpAdES KOL OTN GLVEYXELL
eMAEYETOL OElypo amd TG OpAdec. XPTMOUOTOLlEITOl KLPIG GE EPEVVEG YEMYPUPIKMOV

TEPLOYDV.
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3.2.2 Karnyopieg ocoouévawy

[pokeyévou va UTopEcOvLLE VO 0VOAVGOLLE Ta dtabéaipa dedopéva, Ba mpénet va gipacte og Béon
va YVopIloLHE TOVG SPOPETIKOVG TOTOVG TOL TO. JlOKPivoLy. AvAAoyo TNV HOPPT| TTOL TNPOVV,
UTOPOVUE VO TO €EMEEEPYACTOVUE, Vo TO UETAPAAOLLE, VO TO OVTIOTOL{COVLUE KOl VO TOL

Ta&vopuncovpe. LUVETMG, TPOKOTTEL N TapaKkdT® didkpion (Sharma, 2020):

e Nominal: IIpdékeital yio Kotnyopio dedopévemy un aptlBuntikov, dpo kot yopic didtaln.
[Mopdaderypa givar to ypdpo. ovTikelpnévayv. Anioadn dev pmopel 1o Kitpvo va cvykpibel

aplOuNTIKA PE TO KOKKIVO.

e Ordinal: Ot cuykekpléveg TIEG £YOVV LU GUOLKT CEPd, OAAG Kol KaTnyopio ddTaéng,
ONAodn TomobeToHvTOL GE KATOLOL €i00VG GEPA avdAoya pe Tn BEomn Tovg oe KAMpaKa. AvTth
elvar koar M kopuo Swopopd pe Tig Nominal, oAAG mopdro avtd dgv pmopoldV va
mpaypororonbovv apBuntikég mpdéeic petald tovg. [opdderypa etvor 1 Pabuporoyia

ypomtmv eEgTdoemv e TIEC A, B, I kat A.

e Discrete: IIeptlappdvovtar povo axépatot apdpol o¢ THES Kol dEV LTOSIUPOVVTINL CF

neprocotepa puépn. Iapdderypo eivar o apBpdc Beatdv oe Eva BEatpo.

o Continuous: Ta cuveyn dedopéva opiloviar g PeTaPfAnTég o1 omoieg umopovv va Adfovy
omoladNTote TN omd €va gvpog Tudv. Térowo mapadeiypota givor 1 Oepuokpacio 1 o

YPOVOG aOKPIONG LOIC OUAONG.

3.2.3 Data Cleansing

H dwdwaocio Data Cleansing sivol amapoitnt yuo 1 OMpovpyic TOOTIKOV OESOUEVOV TPOG
avéAvon Kol ovTd TPOKVTTEL 0G0 HeYOAVTEPO eivor to péyeBog tov dataset. Ov mo ovyvég
MEPMTOOELG €lvar gkeiveg, 0mov Aeimovv otoyeior (Missing Values). Avtd umopel va copfel yu
S1apopovg AOYOVS, OTTMG Vo UV £xovv Kotaympndel okémpa (Tapdadstypa o xpnotng dev embopuel
va SNAMCEL TNV Muepounvia yévvnong) 1 vo €govv cuumAnpwbei pe toroypapucd Addn 1 va €xovv
yobel katd TtV dladikacio UG CLYYMVELONC TVAK®OV 1 vo, £govv kotoywpnbel dSumAdtumeg

mapotnpnosic. Ot mo cvyvég pébodot Data Cleansing givar o1 mapokdto (Little & Rubin, 2020):

o  Awypagn: H mo amkn daducacio 6Tov dlaypaeovtol Topatnproelg 0TovV anovcldlovy ta

ototyeio. Mmopolv va dtaypapovv Bacet AMotag 1 kKatd (evyn.
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o AvTIKaTdoTao: AVTi Vo Sloypapovy ot THEG, avTikabioTovTol pe TIHEG HECHOV AVEL OpmV
N vd 6povE N EVOAAAKTIKA avTikaBioTavtol pe TIHES amd TOPOLOIEC TEPUTTOGELS OOV Ol

TOPATNPNCELS Elvor TANPELS.

Yrdpyovv mepurtdoelg 6mov 1 dlathpnon tov Missing Values éxet vonua, d10TL 0 ¥pnog Hmnopei
EOKEUWEVO, VO dlathpnoe kevi] v mAnpoeopio. o mopddetypa, dev Nlere va amoKoAOWEL TO

€TNO10 E1GOONUE TOV KOl KOTH GUVETELN APNGE KEVO TO €V AOYM TEGI0 GLUTANPOONG.

Kotd tovg Miiller & Freytag po mpoontikny dwwdikaciog Data Cleansing eivar puo ogipd omd
TPOKADOPIGUEVEG EVEPYEIEG TTOV OTOLTOVVTAL YO VO KATOANEOVUE G €vay OYKO ded0UEVOV TToL Ot
elvar akpPng Kot 660 T0 SLVOTO TO OVIITPOCOTEVTIKO TO dgiypa Tov TANBvcuod. Iepthapupdvel ta
TOPOKATO TEcoePO, Kuplo, fripata: Data Auditing, Workflow Specification, Workflow Execution kot

Post-Processing & Controlling.

Data
Aunditing
. / \
. Workflow
Monitor Definition
\ /f '
Workflow )
Execution

Eixova 2 - Data Cleansing Flow (Miiller & Freytag, 2005)

3.3 Data Mining

O opwopog tov Data Mining apopd ce Oheg ekelveg TIG €PYOCiEG OV TPOYUATOTOLOVVTOL
mpokeévoy vo e€ayxBovv amotedéopato Omd peYGAOo OyKOo Jdedopévav. AVTEC Ol epyacieg
mePMapUPAvouy TOAAOVG SlopopeTikovg odyopibuovg, ®mote vo oAokAnpmvovv Sidpopa Tasks

OKOTIEVOVTOG VO TPOGAPUOGOLY £Vl LOVTEAO 0Ta dedopéva. H dopun Tovg anoteAeiton omd tpia pépm,
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to model, to preference kol to search. To poviélo mov onpovpyeitar givan gite Predictive, gite
Descriptive. '‘Eva Predictive povtého pmopei va ypmoylomolel 16Ttopikd oTotyeia Yo va TpoPAEyet.
AvtiBétwg, to Descriptive povtédlo tpocdiopilet potifa kot oy€oelg ota dedoUEVO Kot YPNOIUEDEL VO
670 Vo, dlepevvnBolV oTol Eln 0T VPICTAUEVO dEJOUEVA, EVED OO TNV GAAN TAevpd to Predictive

nwpoPArémel véeg 1010t teg. (Dunham, 2002).

Mapaxdre topoatiBevior cuvorticd ot Data Mining AettovpyikoTnTeg.

Classification: Xvykevipmvel ta d00UEVO GE OUAOES 1) KAAOELC.
Regression: Evtdooet o dedopéva o€ o HeTaffAnt mpoBAEyNg Tpoy Lotk 0&iag.
Time Series Analysis: AZloloyel ta otoryeia og mepiodo ypdvov.

Prediction: mpoPAénel to amotédeopa ToEvoudvTag To Stafécia oTotyEia.

AN

Clustering: ITapopowa Asttovpyikotnta pe o Classification, aAld €3 o1 opddeg dev givon

TpokafopioUEVEC.

B

Summarization: Opadomnotiei Ta dedopéva 6€ VTOGHVOLN UE UTAG YOPOUKTIPLOTUKA.
7. Association rules: AZioloyei Ko dnpovpyel cuoyetioels petasd Tmv dedoUEvmV.

8. Sequence Discovery: IIpocdiopiletl diadoyikd potifa o dedopéva.

Time Series
Analysis

e

Classification

ining

Sequence
Discovery

=
(4]
i)
(O
()

g o |

Eixova 3 - Data Mining Models and Tasks Dunham, 2002)

¥t0 7laiclo NG eKkmoOVNoTN NG UETOMTLYOKNG Owtpifnic Bo  avoivBovv  mopakdto ot

Aerrovpykotnteg Clustering kot Association rules.
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3.4 RFM Model (Recency, Frequency, and Monetary)

H mo ocvyvd ypnoipomotoduevn koatnyopio tunupotonoinong eivar n ocvpmepipopikr) (behavioural
segmentation) ko 1 teyvik RFM segmentaion (mapdyeton and to axkpovoulo Recency, Frequency
kol Monetary value), m omoio oyetiletor pe ocvumeprpopikd dedopéva. To 1995 ot Bult xon
Wansbeek dnpocievcav éva, apbpo yia to Direct Marketing, émov meprypdpovy 10 RFM w¢ teyviky
EMAOYNG TELOTOV Y10 TpowONTIKEG evépyetec. To emovopaldpevo poviého RFM amotedrel o amiy
pnébodo mov ywpiler kabe perafinty RFM oce katnyopieg (vmokellevikd emAEYHEVEG OTO TOV
gpeovnT) kol ekympel mbavotnteg oe kdbe Katnyopio kAOe YOPUKTNPIOTIKOD GOUEOVO WE TN
GUUTEPLPOPA TNG dtapopeTikng amdkpiong (Bult & Wansbeek, 1995). To Recency vmoloyilel to
SloTnpo amd TV TeEAEVTAia POopPda OV 0 TEAATNG avTamoKkpifnKe og o TPo®ONTIKY EVEPYELD KO
ayopace ayoBd 1 omhd emokéeOnke évo KaTAoTNUO Kol aydpace mpoidvio 1 vanpecies. To
Stdotnpa ovtd pumopel va amotunwBel og punves, efdopadeg 1 pépec. To Frequency vmoloyiletr to
mANBog TV ayopmdv TOL EXEL MPAYUOTOTOM|OEL O i510¢ MEAGTNG oTo 110 Katdotnuo oe éva
OLYKEKPLUEVO Ypovikd dtdotnpa. To Monetary afpoilel 10 KOGTOG TV AyopdV TOL TPOYUATOTOINGE

0 TEAATNG O VO GLYKEKPLUEVO YPOVIKO SIUCTN AL

To povtého RFM cuvdpdpet 6to va yvopilovv KaADTEPO O EMLYEPTOELS TOVG TEANTEC TOLG KoL VO,
oYedldcovy oKOUa 7O oToYELUEVA TIg otpatnywkés Marketing. H mpocéikvon tov melatdv
amoTelel ol amapaitnTn evépyeld Yo KAOe eumopikd opyovioud, kabmdg TO TPOg TOANOT
TPoiov/vINpesio dev gival mhvto eAkVoTIKO 0md povo tov. To ovyypovo Customer Relationship
Management amaitel vo dtotnpel po extyeipnon 1o meAatordylo g yvopilovtag v afio tov
nelatav g (Wei, Lin, & Wu, 2010). I'io Tqv oAokANpmc1| Tov ypnoiponoteitar o adyoppog k-
means |E OTOTEAEGO Ol TEAGTEG VO, TUNUOTOTOOVVTOL 6€ opadec. 'Etol mapéyetor n dvvatotnto
OTIG EMYEPNOES UE MAEKTPOVIKO KATACTNUO Vo ovTHeTonilovv kdfe meldtn ¢ AGTopo pe
eCatopkevpLévn Katavonon kot va Bacilovtol 6Ty ETyEPNUOTIKY EVQLIN L ETIKEVIPO TOV TEAATN
(Chen, Sain, & Guo, 2012). T'ia moAAég etarpieg 1 TuNUOTOTOINON TEAATOV amOTEAEl TAEOV Ll
ouViNg TPAKTIKY Kot ovaykaio Swdikacio Yo TV LVIBETNON TEAATOKEVTIPIKAOV evepyewdv. H
XPNon mopOUolV epYaLEi®V SIVEL TO AVIOY®MVIOTIKO TAEOVEKTNO GTNV OYOpd EVOVTL TV GAA®OV
EMYEPNOEMVY, S1OTL UTOPEL VoL AVENGEL TO TEANTOAOYIO TNG, VO ATOOMOCEL LEYUADTEPO KEPOOC KoL VoL
HEWDOEL TO. KOOTN TV mopayyeAldv. H avdivon tov poviédov efetdlel tnv 10TOPIKOTNTO
CUVOALOY®DV TOV TEAUTMOV, TN GLYVOTNTA TOPAYYEAIDV, TO XPOVIKO SIACTNLLO TOVS KOl TO, £5000 TOV

€YOVV ATOPEPEL TNV EMYEIPNON, DGTE VO YUPTOYPOUPNGEL TOVG TEAATEC TTOV TNG divouv aia.
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Kobng amoterel éva amd ta mo ypnopomolovpeva povtéra, 1o RFM, 0nmg meprypdyoye, Topdyet
éva dataset pe Tpelg petpnoels. Amd Tig TpEIS eV AOY® daotdoelc, To Recency dwomiotdvetal va givon
TO TO ONUAVTIKO, 0ALA TAVTO EXNPEALOVTOL KOl TAL TPIQ 0TO TN PVOT) TV TPOIOVIMV/VINPESIOV TNG
emyeipnong. ZOppova pe épevveg mov Eyovv mpoypoatomombel £xel amoderyBel OtTI, 0G0 WO
TPOCPUTO £YEL OAOKATPMGEL £VOIG TEAATNG o GLVOAAOYT HE TNV €Tanpio, TGO mo mhavo gival va
ouVeIoEL VO KAVEL GUVOAAAYES KOl 6TO HEAAOV. Apa AOUTOV EVag «KOAOG TEAATNG Elval aVTOG TOV

éxetl ukpd Recency.

To Frequency a@opd 610 TO0EG POPES £xEl AAANAOEMIOPAGEL O TEAATNG LLE TOV OPYUVIGLO Y10, Lol
OUYKEKPIUEVN YPOVIKN Tepiodo avdivong tov dedouévov g etoupiag,. o mapdderypo, modceg
QOpPEG Exel yovioet Evag TeAdTNG amd Eva NAEKTpoviKO Kotdotnua. Oco o cuyvd ayopdlel kdmolog
neAdTNG amd v etapio, tOco Mo mOavd eivar vo cvveyioel vo ayopdlel Kol 6to UEALOV.

2uvakoiovBa, «KaAdcy meAdNG yopaktnpileTan Evag meAdng te peydio Frequency.

Téloc, To Monetary €ivol T0 GUVOAIKO TOGH TV YPNUAT®V OV €Yl E00EYEL O TEAATNG GTNV ETOUPial
N 0 HEGOG OPOG AVA GUVOAAOYN Y10 U0, GUYKEKPLUEVT] XPOVIKN TEPTI000. AVTO YPNOLUOTOIEITOL VIO
v vobeo, 1 omoia PEPana £xel amoderydel, OTL 660 O TOALY ypripaTa ExEl E0SEWEL Evag TEAATNG
010 TapehBov, 1060 To Thavo eivan vo Eodéyet kot 6to péALoV. Yynio monetary onuoivel TEAATNG

7oV £0OEVEL YPNUATO GTO KATAGTNIA, (P eivol «KAAOSY TELATNG.

Yvvoyilovtag, évog «kology meAdtng Ba mpémel va £xel younAd Recency, vynio Frequency xon
VYNAO Monetary, evd avtifeta «kokog» meAatng yapaxtnpiletor avtog pe vynid Recency, younio
Frequency kot yapnid Monetary. Evoidueca BEPata vrdpyovv ko dAleg kotnyopieg meratov. H
KOTNYOPLOTOiNGoT, 7OV TPOKLATEL ONLOLPYEL groups HE OOPOPETIKEG 1O10TNTEG KOl AVAAOYOL
ovouatiovtat. o Tapdderypo to. Segments pmopovv va ovopaotodv Best, Valuable, Churners,

First Time Great Potential, First Time Uncertain kot Worst.

To peyolvtepo mieovéktnuo tov RFM povtéhov eivar 1 Aoyikn oOvOesn TV OTOTEAECUATOV,
€POGOV Ol UETOPANTEG 7OV £YOVUE YPTCULOTOCEL EIVOL OVTIKEWEVIKEG KOl TOPATNPNCIUES.
Mopadooctaxd n vioBétnon tov mpaypatonoleitol ue v tafvounon tov dsdouévav Pacel tov
petafintov RFM kot ot cvvéyela dtopovvtar o€ Clusters. H ta&ivounon npoyuoatomoleiton mpmta.
ue Paon to Recency kol GUYKEKPIUEVE [LE TOVE TELATEC TTOV £XOVV TPUYUATOTOIGEL TTO TPOGPOTOL
oLUVOAAYEC, 0TI cLVEXELD akoAovBel N Ta&vounon we to Frequency kot t€log pe to Monetary pe

eBivovca cepd.
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3.4.1 Ileovextijuora Kor usrovektyuaza ypnons REFM

H tpunpotoroinon RFM, 6mmg 6Aa to povtéda oto Marketing, mapovoidlel mieovektnpata Kot

petovektnuato. o vo yivel To KotavonTo TopakiTo KOToypapovIol To, KUPLOTEPO TAEOVEKTALOTO

KOl LLELOVEKTILOTOL:

MigovekTipoTo

Mewovektipota

To K60T0¢ amOKTNONG TV dedOUEVOV Elval TOAD

ocvvenmg cost effective yu

XOUNLO,

EPEVVTEC.

TOVG

To povtéro eivar ToAd omAd, KOOGS ypMolLoTolel
uoévo  tpelg  petaPantéc, yeyovdg 10 omolo

YOPaKTNPIlETOL KATOEG POPEC MG PELOVEKTNLLAL.

H mocotwonoinon ¢ ocvumepipopds TtV
meEATOV e TG 3 petafAntég eivor eEoupetikd

€0KOAN.

Yxedov Oha ta povtéra oto Marketing vmofétovv
OTUCIUOTNTO TNG OCLUTEPLPOPAG TOV TEAATOV.
'Etot kau to RFM vmobétel 611 po cupmepipopd
TOV TEAUTOV 6T0 TapeABOV, Ba cuveyicel va glval

7 1010 Ko 6T0 PEAAOV

To mo onuavtikd givor 0Tl givor mOAD gdKOAN
eENYNOIUO KOl ETOUEVAG,

umopel va  «movAnBel» 1 ovéivon avty oe

EPUNVELOILO KoL

avBp®OTOVG, Ol Omoiol dev £YOVV EEEIOIKEVUEVES
YVOGELS GTATIOTIKNG KOl TOGOTIKOV LeBddmV, .y,

oTN O10IKNOT| 1| GTOVC EMLYELPNOLUKOVE YPNOTEC.

- Yrapyer 1o Ilapadociokd kor to Movtépvo
poviého RFM segmentaion. To mopadociokd
€0TIALEL TEPIGGOTEPO GTOVG KAADTEPOVG TTEAATEG
Kol Oyl OTOVG YXEWPOTEPOVG, OAAG TOAAES (QOPEG
UTOPOVUE VO YPTCLOTOU|COVE

KOl  TOLg

YEPOTEPOLG TeEAATEC yio va, TOVG

«TPOTOTOCOVEY KOl VO TOVG KAVOUUE KOAOVG

neAdTeEG.

Iivaxag 2 - ITieovektiuora kor Metovextiporo RFM
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3.4.2 RFM McgOodoloyia.

Mo v epapuoyn g €pevvoc amoTeital 1 OAOKANP®ON OPKETOV otadiov, OTOc 1 Aqyn

dedopévarv, eneEepyacio avtdv, opadomoinon, Tavounon Kot téAog To customer profiling.

Eixova 4 - REM Flow

Preparing and Pre-processing Data

g 0uTO TO GTASI0 CLYKEVTPMOVOVTOL OAEG Ol ATOPOLTNTEG TATPOPOpPiEg TOL Ba GTOYEI00ETIGOVY TNV
RFM avdivon. T'a v enthoyn tov opbmdv dedopuévav amartobvtol TANPoPopies OTMG T0 KOGTOC, O
APOVOG KOL 1] GLYVOTNTO. TN CLVEXEWL lvol QKT 1 Topay@yn Tov dataset pe to yvootd metrics

Recency, Frequency kot Monetary.

Clustering with k-Means Method

A@ov 10 RFM dataset ivon £To10 Tpog aviivon, ypnoyomoteitor o k-Means akydpiBuoc, o omoiog
elvar por oy, enavoAnmriky Sodikacio. Amotelel Tov amAovoTepo ahydplOpo opadomoinong Kot
YPNOLOTOLEL G €l6060 Evav mpokabopiopévo aplBud cuotadmy mov gival To k. To means onpaivet
ot givon évog pécog Opwv ototyeiowv. Apykd, tpocsdiopilovtar ta Clusters mov ivor emBountd va
npokvyovuv. Ta dedopéva tomobetovvtol 610 KovTvotepo cluster Kot yuo vo yivel avtd mpémel vo
petpnbel M omdoTOON ONO TOV TPAOTO TEAATN O0TO KOVTvOTEPO cluster. Apod Ola ta dedopéva
tonobetnBovv 610 TAnciéotepo cluster, Tpémel v voloyiotel Eavd to vEo Kévipo cluster pe Baon
Ta. péoa uéAN tov cluster ko emavarapupdvetar n Sodikacio EmG OTOL TO KeVTPkd onueio kabe

cluster vo unv oALalel TAEOV Ko KOVEVO GTOLYELD VoL UV peTakiveital omd o éva, cluster oto GAXO.
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Classification with Decision Tree Method

To Prpa avtd dev givar amapaitnto vo ekteAectel. Q6TOGO 1 YPNOT TOV €PAPUOLETAL [LE GTOYO VO,

npoPrepBel 1 cuumeprpopd evog meddn Pdoet TV yapaknploTik®y RFM.
Profilling Customer

To profiling Customer TpoKVTTEL O TNV EXUEPOVG EPUNVEID Kot TNV KaTOvONon TV clusters mov

dnpiovpyRdnkKav.

Recommendations

Aoy 10 TEAUTOAOY10 EXEL XOPTOYPOENOEL KOl TO YUPOKTNPIOTIKG TOV TEAATMOV £X0VV epUNVELDEL,
T0Te givar €QKTd va ovvtayBobv ol amopaitnTeC TPOTAGELS MPOg TNV EMeipnon ywo NV

TEAOTOKEVTPIKN TPOGEYYIOT| TWV TEAUTMOV TNG.

3.4.3 Segmentation

H teyvikn tng daipeong Tov TEAUTOV GE OUAOEG PACEL KOOV YOPAKTNPIOTIKOV EVOL YVOGTN ©G
TUNHOTOTOINGT] TEAATAOV, 1 OO0 EMTPEMEL G SLAPOPES ETOIPEIEG VO EUTOPELOVTAL KAOE Opdda
OTTOTELECUOTIKA Kot KATAAANAL. Avoeopéc oto Customer Segmentation yio Tp®T POPA GUVOVTAUE
otov Smith (Smith, 1956). H yevikn 18éa givan vo kot yopromomBobv ot TeLITEG G€ groups Le OLOLL
yopokmnpotikd.  H tunuotomoinon melotodv eivol pio amd TIC MO KOWEG TEYVIKEG OV
XPTOLLOTOLOVV Ol EMYEIPNCELS GE OAO TOV KOGO Y10 VO GTOYEVGOLY OPIGUEVOLG TTEAATEG Y10, £Vl
wpoidv N wia vampecio (Sharanjit Kaur, 2021). EmnpocOeta, ot texvikég tunpatonoinong divovv v
dVVATOTNTO GTOVG OPYAVIGHOVS VA, YVPilovy TO TEAATOAGYIO TOLE KOl VO UTOPOLYV VO STULOVPYOVV
véo TPOoloVTO KOl VINPECieg MOV TOVC amoPépovy emmAedv képdog. H ayopd wor ot meldreg
ToPOVGIALOVY HETOPUAALOUEVEG CUUTEPIPOPES KOL YOPUKTNPLOTIKA. Alakpivoviar Kot emnpedaloviot
Ao oTolyElo OTIMG M MALKIO, TO VA0, Ol OYOPACSTIKEC GUVNHDELEC, Ol TPOTIUNGELC TNG EMMOVVUING, K.0.
Kvping oume, n tunuoatonoinon Paciletal ot cLOUTEPIPOPD, TIG YEDYPUPIKEG KOL OTLOYPUPIKES

TANPOPOPIEC TOV TEAUTDV.

Kabmg or niextpovikég ayopég dev gival mALOV KOVOTOUIO, OTNV €TOYN MOG, OAAG amoTeAel o
GUVOAAOYT] EVTOYUEVT] OTNV KOONUEPIVOTNTO T®V TEAATOV, 1 GUVEXNG TPOPOOOTNGT TOVLG HE
ototyelo, SPNIICEIS KOl TOANGELS, TOAAES POPES dNUIOVPYOVV GUYYLOT GTO KOTAVOAMTIKG KOLVO.

H e&atopikevon Pdacel mpoTiuncemy TV TEAATOV £PYETOL Vo EMAVCEL 6€ peydAo Pabud avtdto

TPOPAN L.
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O1 TOTOL TUNRLOTOTOINONG LTOPOVY VO, SLAKPLBOVY OTTOC TAPAKAT®:

Behavioural Segmentation

H mo amoteleopatikn katnyopio TUMHOTOTOINONG Kol TowTtOYpOve 1 Mo cvviong oe ypnon. H
GLALOYT TV OedOUEVOV glval GYETIKG EDKOAT Kol TPAYUATOTOlEiTaL PE PAOT T CUUTEPLPOPE TOV
meldtn. To Profile ovumepipopdc umopei va mpocdlopiotel YEG® TOL TPOTOLOV AYOPUS, TNG
TOGOTITOG TOL TPOTOVTOC, TNG TOLOTNTOG TOL TPOIOVTOC, TNG XPNONG, TNG HAPKOS TOV TPOIOVTOG K.AT.

(Sumit Koul, 2021) .

Psychographic Segmentation

Baoiletor otov tpomo {ong TV TeAatdv, Tic Temoldnoelg (OpnoKkevTkég, TOAMTIKES, Ka.), TNV YVOUN

TOVG, TO. EVOLUPEPOVTA, TO EMAYYEALA, TIG OPOCTNPLOTNTES TOVG, K.OL.

Geographic Segmentation
l'eoypagum etvon n tunpatonoinomn mwov Pacileton o TEPLOYES OMWS YDPES, TEPLOYES, AOTIKA KEVTPO.

1N EnOPYi0, TOPAKTIEG ) OPEWVEG, K.AT.

Demographic Segmentation
H onupoypoewny tunpatomoinon Paciletor oe TANPOQOpieg OMTMOC Ol KOW®OVIKO-OMLOYPAPIKES

TANPOPOPiES OTT®G NALKi0, POAO, EKTOIOELOT), EXAYYEALM, OUKOYEVELOKT] KATAGTUGCT), EIGOOMUO K.AT.

Value-based Segmentation

Amoterel o péBodo tunpatomoinong twv meAdtov PBdost g aflag Tovg. Xe YEVIKEG YPOLUUES

npocolopilovtar o1 TeAdTeg TOV givan drateBelévol va ayopdoovy &va mpoidv 1 Lo LINPEGiaL.

Propensity based Segmentation

Baoiletor og Tunuatomomoelg melotdv avaroya pe tn faduoioyio mov Edafav (Scoring).

3.5 Market Basket Analysis

H teyvikny Market Basket Analysis (MBA) eival po ototiotikny uébodoc, n onoia ypnoponoteiton
vy vo Pondnoel TIg EMYEPNOELS VO AVOADGOLY TNV GUUTEPIPOPE TV TEANTOV KOl TIG

KOTOVOAOTIKEG TOVG KIVoELS. [oTopikd ot Kavoves GuoyETiong amoteAovv Pacikn epyacia yo-tny
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dwadkacio e£6puéng dedopévayv. Xto Market Basket Analysis diveton éppacn oty avdivcn tov
KoAa0100 ayop®V TOV TEAUTOV GTOYEVLOVIOG GTN CLYVH EUEAVIOT OeSOUEVOV Kal Tn Onpovpyia
ovoyetTicemv HETOED Tovg. Ot Kavoveg cuoyETiong £yxovv pileg amd v Bewpia T@V GVVOLWOY, KOOMG

01 £VVOLEG VTTOGVVOAL, TOUEG KTA OTOTEAOVV HEPOG TOVG,.

H avédivon tov koAaBio0 ayopdv HEAETA TIC OyOPEG TOL TPOYLOTOMOINGAY Ol TEAATEG OTO (010
katdotnua. To cOvolo TV TPoidVI®V TOV TEPIEXOVTUL 6TO KOAAOL 001YEl e amoteléouata oudomy
OV TOAOVVTOL TTLO GLYVEA € oYEoT Ue GALeC ouddes. Ta amoteléopata Tpocdidovy TV duvaTOTNTO
OTIG OLLAOEC TOANGEMY VO SLOUOPPDGOVY TV TPOMONCT| TV TPOIOVTIOV, OTMG Kot Vo LETAPANOEL
Swppvbuion c6e éva PLOIKO KOTAGTNUO T Vo, TTpoteivovtol cuoyetilopeva TPoidvta ce £va
niektpovikd katdotnuoa. H tomobéton mpoidoviav oe kovivég 0éoelg éxel amoderybei 6t avédvet
TIg moloelg. o mopdadetypa, Otav €voc mEANTNG ayOpAacEL Vo UTOVKAAL Kpaoi, ivol apkeTd
mhavo vo ayopdcel ENpolc Kapmovg 1 TOTOTAKLN EPOcOV PpicKovTal G€ KOVTIIVA papla. X& avtifet
nepintoon, sivol apketd mOavo Ot 0 meELdg 6 Bo Buunbei 6t T0 Kpaoi Taplalel pe Enpovg
KOPTOUG UE OMOTELECUO VO UMV OYOPAGEL TO EMIMAEOV TPOIOV, KATL TO Omoio TEAMK( 1GMG TO
ayopdoel 6g SUPOPETIKN XPOVIKY OTIYPUN N omd GAAo Kotdotnua. Eva dAdo moapddsrypo givor m

OLEVEPYELN TPOGPOPDV GLYYEVMV TPOTOVIMV OV EMIOTG OMOPEPEL TEPIOCTOTEPEG TWANCELC.

H pébodog MBA vrdoyetot onpavtikd onoteAéGUATO Kol EVIOTILEL GCUGYETICELS TOV GVVEIGPEPOVLY
oTNV avAALGN NG KATAVOAWMTIKNG cLumepleopdc. Emiong, cvpfdier otmv adénomn tov ec6dmv Kot

BeAtidvel Tig TopaKdT® TEPLOYES:

1. Cross-selling and up-selling

2. Sales support and direct marketing

3. Loyalty programmes

4. Product placement and store appearance
5. Supplier chain

6. Product bundling

3.5.1 IDeovextiuarta ypions Market Basket Analysis

H avdivon tovo MBA 6To)g0el GTOV EVIOTIGUO GYECEMVY LETAED TV OLYOPMY TOV TPAYHATOTOLOVV Ol
TEAMITEG KOl TNV OTEKOVION CVTOV TOV GLOYETIcE®V mov Ponbovv ot ANyn amopdcewv oe
OTPATNYIKEG KWWAOELS Yo TNV avénon tov toincewnv. Méca amd v oviAlvom ot €peuvntég
OTOKTOVV T1] YVAOT Y10, TA TPOIOVTA OV ayopalovtal To cuyva i eviomilovv molo givol ekeiva ta

TPOTOVTA TOV UTOPOVV va evayBolv og pia TpowbnTiKy evépyela.
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Avolotikdtepa ta TAcovekToto Tov Market Basket Analysis:

1. Bonfd otnv avdmtuén Beopidv apov emtpénel ) Sayeipion TepUoTIOV OYKWOV dES0UEVEOV
pe okomd TNV ovaAvon Tovg mov Bo 0dNYNoOoVV GE GLUTEPACUOTH KOl OpPIGHovg. [
napddetypo o Gary Russell (1999), KaOnyntig épevvag oto Marketing, onueioce 011 1
texviKn Tov MBA cuvéBaie doTe 01 EpELYNTEC VO KATAGKEVAGOLV LLOVTEAQ ATTOPAGEDY TOV

TEPIEYOVV TTPOTOVTA o TOAAEC Kartnyopiec (Aguinis, Forcum, & Joo, 2013).

2. To MBA ¢£ye1 10 mheovéktnuo vo ypnoiponolel dedopéva ta omoio givor adounTa.
Agdoléva TOV GUYKEVTPOVOVTOL GE TOKTIKY Ao aALE £x0vV ONUOVTIKOTNTA, HLTOopohV Vo

XPNOHOTOMNO0VV Kol Vo TOPAEOVY OTOTELEGLLOTOL.

3. Emiong, mapdyel amoteAéGHOTO S0QPOPETIKMY YPOVIKMOV TEPLOOMY Kol OEV TTEPLOPILETOL OE
TPOCPUTEG EYYPOAPES. LVUVETMG, €ival duvaTov vo, dnuiovpynbodv Bewpieg Yo TOAUOTEPES

XPOVIKESG OTUYUEG.

4. Emutiéov, 1 MBA umopei vo avodvcetl 0ed0pEVE TOAVOIACTATOV EMTEI®Y. XTOV TOUEN TOV
Marketing, €dv 1M 0pyoveOTIK) HOVAdQ YPNCLOTOIEITOL MG EMimedo avaivong, TOTE Ol
OVOAVTEG UTTOPOVV VO, AVTATICOVV KOVOVEG GLUGYETIONG TOL GUVOEOVV TO YOUNAOTEPO EMIMESO
(m.yx. uepovopévo eotiatdplo Subway) pe HOvAdEg LYNAOTEPOL EMTESOL (T.). OALOKANPT
aAvcida eotiatopiov Subway ce pio, CLUYKEKPIUEVT TOALTEID) KoL PE aKOUN VYNAOTEPQ
emineda avaivong (m.y. 6io ta eotiatdpla. Tov Subway otic Hvouéveg Iolreiec) (Aguinis,

Forcum, & Joo, 2013).

5. Tékog, n epappoyn Tov gival PIAKT TPOG TOVG EVOLAPEPOUEVOVC, KAONDS EDKOAN UTOPOVY VO

KOTOVOT|GOVV TO, ATOTEAEGLOTO, QPOV Ol LETPNOELS KLpaivovTal o€ po kKAipaka ent tig 100.

3.5.2 Egoapuoyés

H npot emaen pe to povtélo odnyel Tov avayvdotn vo 6KEPTETOL LOVO GLVOAAAYEG 6€ éva Super
Market. H mpaypotikotnto givar 0tt 1 avaivon pmopel vo epopurootel o dekddeg AGAAOVE TOUEIC.
Mo mopdaderypa éva nAektpovikd katdotnua ypnotponolel 1o MBA yio vo Tpoteivel GToug ypnoteg
NG 10TOGEAIDNG VO ayopAcovY TPOIdvTa PACEL KOVOVOV GUGYETIONG COUP®VO UE TO TPOIOV OV

€yovv TPpocBécel 0N 6TO KAAGOL ayopdV TOVG. ZYETUKEG EQAPUOYES TEPLYPAPOVTOL TUPOUKAT®:
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1. Awvepmopro: KAoooikn €aployn G€ €MYEPNOELS AVIKOD EUTOPIOL UE TPOGIIOPIGHO
TOV TPOIOVIMV TTOL AyopalovTal GLYVA GE CLYKEKPIUEVT] TEPTOO0 1 LE Uid GEPA ETAOYNG.
Amod1del 0mOTEAECUATO, OYETIKG e TNV TOMODETNON TTPOIOVI®MV GE KOVIIVGL onuEin EVTOG
TOV KOTOGTHOTOG KoL TN Snpiovpyio TpomOnTIKdV eVEPYEIDV GE TPOIOVT TOV AVIKOLV GTO
id10 group (7., LAIKA Y10 TPOIVO, ETIGTUO AVOPIKO VIUGIHO UE GOKAKL, TAvTEAOVL, YpafdTa
KTA.).

2. Tpaneleg: [potomoploky] €popproyn, kabdg ¥PNOLOTOEITOL GE GUVOAAAYES TIGTOTIKOV
KOpTOV, dnuovpymvtag mpoypdupota empPpapevong ayopwv (BA. Eurobank emictpoen,
Alpha bonus, ktA). Emiong ocvvavtdtor oe evépyeieg Cross-selling yio v mpomOnon
emmAéov mpoiovtav. [a mapdderypa, oe TEAITN HE OTEYOUOTIKO SAVELD KOl AGPAAELD TVPOG
Katolkiag, 1 omoia eival VITOYPEMTIKY, TPOWOETOL AGPAAEI KAOTNG TEPLEYOUEVOL KOl

GAA®V E10DV 0CQAAEIES.

3. Ac@dhon: Eeapuolovtor ol TeQVIKEC Yo TOV EVIOMIGU®V VTOBEcE®V UE EVOEYOUEVO

andtng (fraud detection).

4. Tniemxowvovieg: AvoADOVTOL LANPECIEG TOL YPNOIUOTOOVV Ol TEAdTEG divovtog Tnv
duvatotnTa Yo vEeg TPOoONTIKEG EVEPYELEC TOV OT0dId0VY KIVNTPO KOl GITOTPETOLY TOVG

GLVOPOUNTES VO AALAEOVY TTAPOYO.

5. Tarpua): m avdAvon countoudtov dnuovpyel wTpud profiles to omoia digvkoAbvovy TV

EPAPLOYT| EMLTUYNUEVOV Oepameimv.

3.5.3 Market Basket Analysis opicuoi

[evikd 1 cuumePLPOPd TOV KATOVOAMTY €lval Hol EYKEQOAIKT dpactnpldtnTa Tov oYeTileTon IE TIg
OmOPAGELS VO AYOPAOEL, VO YPTCULOTOUOEL, VO OEPELVIGEL TV ayopd. Emedn kdbe meldng €xet
OLLPOPETIKEG  TPOTIUNGCELS Kol  OvVAYKEG, ovTd dgv  onpaivet 0Tt  evtomilovionl OUOLOTNTEG.
(Kurniawana, Umayaha, Hammad, Susiki Nugroho, & Hariadi, 2018). Avtéc o1 cvumepupopéc
UITOPOVV VO, TPOGALOPIGTOVY UEGO, GO TNV OVAALGT APYEIMY GUVOAAAY®DV EUTOPIKDOV OPYUVIGLLMYV.

INa tov Topamdve Adyo ypnoiponoleital katd kKopov 1 texvikn tov Market Basket Analysis.

Ta Association Rules oyetiCovtot pe epotipata ti, oo, e oo dAro. Kabmg 1 epappoyr tovg ota
Data Analytics éyel Gueomn oy€on He TNV OVAAVOT] CUVOAAQY®V LLOG EMLYEIPNONG, TOAD GuYVA T

Association rules avagpépovtor wg Market Basket Analysis.



27

Avolutikotepa to MBA umopei va omavtioEl 6 EpOTHOELS TOTTOL:

1. TIlov Ba tomoBetnBovv Ta TPOTdVTO GTU PAPLOL;
2. Tlotwot cuvdvaspol Tpoidvtwv Bao cuurepnEBovV o€ TPOWONTIKEC EVEPYELEG;

3. IIpocdiopilel TNV TIHOAOYIOKN TOALTIKY TPOidVTOV 110G KT yopiag.

O1 KavOVEG GLOYETIONG TOL TOPAYOVTAL OO TNV EQUPLOYN TOL LOVTEAOL OLLPEPOLY OC TTPOG TNV
oNUAVTIKOTNTE Tovg. [ Tov mpoodiopioud g onuavTikdTTag AouPdvovior vEoyn opkeTég
mopapetpol. Ot Vo CNUAVTIKOTEPEG TAPAUETPOL TOV TAPOVSIALOVTOL GTNV £pEVVa Eival TO support

kot To confidence.

Support
To Support weprypdopet v mbavotnta ta Tpoidvta A kot B va Bpickovtat 6o id10 kaAdot ayopdv.

n(A U B)
N
_ (Apbuog ovvallaywv mov mepéyovy Ta mpodvia A kai B)

Support =P (A NB) =

(Zvvodik6g aplBuds cvvaliaywv)

Confidence
[Ipdkertan Yo Trv T oL TPoSdlopilel TNV 1oyd Tov £xovv UETAED TOVE T TPOIOVTO. XTOTIGTIKA
elvar 1 decpevpévn mBavoTNTO Vo dyopAacEL KATolog To Ttpoiov B dedopévov 0T £xel ayopdoel 1om
70 TPOidV A.

AplBudc ocvvallaywv mov TepiEyovy Ta Tpoldvrta A kat B
Confidence = P(A|B) = pLIKOs 14 pLEY p

20volo cuvadlaywv mov TEPLEYoVV TO TPoioy A

Q61660 VILAPYOVY KL AAAEG TOPAUETPOL TOL PTOPOLY VO, GUVEKTIUN OOVV:

Expected Confidence
[eprypdoet v mbBavdtTTa TOL TPOioV B dedopévou tov mpoidvtog A, 6T avTd T0 VO EVOEYOUEVO.
elvar peta&d Tovg aveEaptnta.

n(ANB)

Expected Confidence = P(B|A) = o)
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Lift
To Lift eivor por T woAd oMoVt yio Toug Kavoveg Kot €ivor 1 évtaon HETOED TV GYECEWY TOV

onuovpyel 1o Aoyiopikd. ITo ovykekpyéva to Lift evdg kovova cvoyétiong sivar o Adyog

Confidence mpog 10 Expected Confidence.

Emedn 1o Lift eivon évag Adyoc, M Tiun mov pmopel va AdPel evdéyetor va givor peyodvtepn M

pikpoTepT tov 1.

Lift = Support (A & B)
it = Support(A) * Support(B)

YUVETMG GOV OTOTELECHLOL:

e Edv 1o Lift &yer tyun peyoddtepn and 1, onuaivel 60TL n andkpion otodY0g gival mo mhoavn
amo TN péomn omdkpion. Emouévog, o kavovag cuoyitiong Pertidvel Tic mOavoTnTeS TOL

OTTOTELECUATOG,

e Edv eivan pukpdtepo omd 1, 101e N amdkpion otdyoc eivarl Atyodtepo mbavr amd ) péon
amoKplor. Qg OTOTEAEGUA, O KAVOVOC GUOYETIONG UELMVEL TIG TOOVOTNTEG Y10, TO EMOLUNTO

OTTOTELEC AL

e Edv 1o Lift woovton pe 1, onuaiver 611 1o poviédo (1] 0 Kavovag cuoyETiong) dev emnpedlel

TO OOTEAEC AL

Mo mapddetypa, eqv to Lift eivar 5.6, 101 0 meAdtng mov €xel ayopdoetl to wpoidv A, givar 5.6%
mOavoTEPO VO ayopdoet kot To B poiov. Katd v extéleon g avdivong 1o Aoyiopkd Bo mapaet
OPKETOVE KAVOVES 6 TOALEG cuvorAdayéc. o avtd Tov Adyo Bétoupe thresholds oto Confidence kot
oto Support. ' Topadetyua, ta Association Rules mwov 0o dnuovpynbodv povo otav o Support
glvar peyorvtepo tov 5% wkar 1o Confidence peyolvtepo tov 10%, dote vo unv dnuiovpyndel
GUYYLGOT GTOVG ANTTEG OMOPAGEMY. LTV TEPITTMGT TOL £EAYOVTOL OPKETOL KOVOVEG, O EPELVNTNG
umopel otadiakd va avénoet 1o Confidence ko to Support, £101 ®cTE Vo, pElOOOV TOL

OTOTELEGLLOTA TOV AOYIGUIKOD.

3.5.4 Consumer Behaviour

H ovunepipopd tov katovalotdv opiletal ¢ 1 LEAETN OTOU®V, OUAS®Y 1| OPYOVICH®V KOl TOV
JL0SIKAGIOV OV XPNGLUOTOOVV Yo TNV EMAOYH, TN ¥PNON Kol TNV andpptyn mpoidviwv,
VINPECIDV, EUTEPIOV N OEDV Yl TNV KAALYN TOV OVOYKOV KOl TOL OVIIKTUTOL OVTNAG TNG

dldkociog oTovg KATOVOAMTEG kol TNV Kowvovia. H pedémn avaeépetor oTic evépyeleg ToVv
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KOTOAVOADTOV GTNV 0yopd Kol 6To. KivTpa oL S1Emouy autég Tig evépyeteg (Alfarizi & Sari, 2021).
H ovunepipopd tov xotovolotdv emnpedletol amd S16popous mapdyovteg OT®S 1| KOLATOVPA,

KOW®VIKOUS, WYLYOAOYIKOVG KOl TPOCOTIKOVS TAPAYOVTESG, Ol 00iol cLVOWILOVTaL GTOV TOPUKATHD

mivaxoL:

Hoapdayovreg Meprypaen

KovAtovpa Y€ mPoidVIO OV aPOPOVV TNV OIKOYEVELN, TNV KATAY®YN, TNV €BvikOTNnTa, TNV
ye@Ypapikn B€omn, KTA.

Kowwvikol Kowvovikn 6éon, opddeg atépmvy, olkoyEVeLd, GILoL, ETAYYEALATIKY AVOyVOPLIoT

[Ipocwmikoi Owoyevelnk]  Katdotoor, nNAKie, ETOYYEAUATIKO  €Mimed0,  OIKOVOUIKY
KOTAGTAON

Yoyoroyikoi AicOnon 6t pe v amdKTNoN ayofdV 1IKOVOTOEITOL KATO1o WYuyOAOYIKY avayK,
ovayK”n Yo TpounBeta ayaddv o€ mEPITTOON EKTAKTNG AVAYKNG

ITivaxag 3 - Customer Behavior Factors

3.5.5 General Data Protection Regulation (GDPR)

Tov Mdwo tov 2016 onpoocievbnke o I'evikog Kavoviopde Ilpoctociog Aedopévov e E.E.,
evpitepa yvwotdoc ®g GDPR (General Data Protection Regulation - 2016/679). Xkomdc g
onuooievong Tov vIMPEE 1 BEomion OLOIOLOPPOL VOUIKOV TANLCiov omtd ta Kpdn-puéAn g E.E. ya
TNV TPOCTOCIO TV QUOIKOV TPOCOTOV &vovil G enelepyaciog O0edoUEVOV  TPOCHOTLKOD
yopoktnpa. O Kavovioudg enépepe iomg ) peyardtepn aAloyn oty vopobesio yio T dtapOiaén
Kol 7TPOoTacio. TMV LTOKEWEVOY TV dosdouévev (data subjects) évavil tng emnefepyociog TV

TPOCHOTIKMV TOLG dedopEVOV T TeAevTain gikocaetia viog g E.E.

Yvuykekpyéva, o Kavoviopdg éxet medio epapuoyng o emyelpnocis ue £6pa evrog M/xan extog E.E.
LE KPITHPLO TOV TOTO EYKATACTACNG TNG EMXEIPTIONG KOl ENEEEPYOTING TOV TPOSOTIKDOV OES0UEVMV
W/kal Tov TOMO SUOVIG TMOV LIOKEWEVOV TV dedopévay. EmumAiéov, apopd ¢opeic 1060 TOL
WwTKov, 660 Kol TV IMMUOGLOV TopEN (WO1TIKEG Kot dNUOCLES EMLYEIPNGELS, GCLAADYOVG, KPATIKES
apyés, KAM.) ot omoiol dtayelpilovtat, drokvovv, amodniedovv kot ev yével enelepydlovial dedoUEva
TPOCMMIKOV YOPOUKTPU PUGIKMOV TPOCHT®V, Ta. omoia apopovv Evpwrnaiovg moAiteg M| oyetiCovron

pe vrnpeoieg kot ayodd tpocpepdpeva tpog Evponaiovg moites.




30

O T'evikog Kavoviouog Ilpootacioag Agdopévaov ov Kot €Yl cap®G UEYUAVTEPT KPIGIUOTNTO Yol
HeyaAeg emyelpoel (ETaPElEg TOL AMAcYOAOVY TEPLETOTEPOVG amd 250 epyalopévouc), dev eEapel
TIc kpopeocaieg emiyepnoelc (SMEs). Emopévmg, oaxdpo kol ot TEAELTOIEC TOL  OLOKIVOLV,
amofnkevovy Kol ev vével emeepydlovtal TPOcOTIKG dedoUEVO, TO OTolo &ivol €iT€ 0€ QLGIKT
popen (évruma, yepdypaga apyeia), ite o ynowakn (otoyeio cvvepyotdv N meAat@v e-shop,
marketing web sites, cvotquato. CRM) mpénel va epappolovv oamapéykitta Tig JaTtdielg Tov

Koavoviepov.

‘Etol, Aowmdv, o1 1010KTNTEG KOTAGTNUATOV MAEKTPOVIKOD EUTOPIOL TPEMEL PETOED TGV GAA®V
Oepdrov mov dayepifovron (digital marketing, social media, web design, KAT.), va Kivouv Kol TIg

ATOPOITNTEG EVEPYELES YO T CUUUOPP®ON TNG EMYEIPNONG TOVG UE TIS dtataelg Tov Kavoviopov.

Ta mpocmmikd dedopéva mov pmopel va cuAléyetl kot va emelepydletan éva e-shop oyetilovton pe
OTOLOONTOTE TANPOPOPIC. TOL APOPA £VEL TOVTOTOMNUEVO 1) TOVTOTOWGLLO PUOIKO TPOCHTO, gite
avtd katowkel oe kpatog pérog g E.E., eite ovppetéyel oe kamown emyeipnon g E.E. ‘Etot,
ool ToTE TANPOPOPia. Umopei vo ypnotpomombel yio v aueon M EUUEST] TAVTOTOINGT €VOG
(PLGIKOV TPOGMTOV, 10iMg LEGH AVAPOPAES GE OVAYVOPLOTIKO GTOXEID TaVTOTNTOGC, oyYeTileTan ue ta

TPOCOTIKA SEOOUEVA KO TNV EXEEEPYAGIO QLTAOV.

v wpdén, 6tav Evog TELATNG KOTay®PEL TO OVOUATETOVLUO TOv 1 TN debbuvon niextpovikon
Tayvdpopegiov oy TAoTEOpHa Kamolov e-shop, to ev Ady® e-shop cGuAléyel kol omoOnkevet
TPOoOTIKA dedopéva. To id1o 1oyvel kot 0Tov 0 WOKTNTNG/VTEAANAOC/ VTEOOVVOG AVAAVTAC TOV €-
shop mapaxorovBel (emelepyaletar) Tig devbovoelg IP yio vo ta&vouncel ToVg EMOKENTEG OVA
xOpa, NAkio, kKAn. [lepiinmkd, omoladnmote TPAEN 1 GEPA TPAEEMV TOV TPAYLATOTOEITOL LE 1)
YOPIG TN XPNOT OVTOUATOTOMUEVEOV HECMY GE MPOCMOTIKA dedOUEVO 1| OE GUVOAN TPOCOTIKMV
OedOUEV@V, OTIMG 1) GLAAOYN, 1| KOTOYDPLoN, 1| AmodNKeELON, 1| TPOGAPHOYN 1 N HeETaPorn Bempeiton

eneepyacio TPOSOMIKAOV ded0UEVOV. XOPAKTNPLOTIKA TOPAdElYLATO TPOCOTIK®V dedopévmv glvar:

* Ovopa, encddyvopo

*  Atevbuvon

o Tniepovikog apBuog, FAX, skype, viber, kin
*  Outoypaeia, video

*  Hpuepounvia yévvnong

*  ApBuog tovtomrag, AOM, KA.
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e E-mail

*  Online avayvopiotikd (Yynowokd avoyvopltotikd onwg 1 dievbovon IP, ta cookies, 10 MAC

address 1 to IMEI gvog kivntoh)

Ta. e-shops 0nw¢ kol OAEC Ol EMYEPNGELS COUPOVO, LUE TO TOPUTAVED TOV EYOVV TNV 1O1OTNTA TOV
YnevBovov EmeEepyoasioc 1 tov Extedodviog v Emeéepyacio coppmva pe T1g dotdéelg tov
Koavoviopot 0o mpénet va Aappdvovov OAa ekeivo To amopoaitnto TEXVIKE Kol OpyaveOTIKG PETPO,
TPOKEWEVOD VO S0cPIAIOVV EMAPKEG EMIMEDO TPOCTACING TMOV TPOCHOTIKMOV OEOOUEVOV TOV
emeCepydlovion 6To TAAICI0 TV SPACTNPLOTHTMY TOVG, TNV EUTIGTEVTIKOTNTA, TV OKEPALOTITA KO
™ dbecpotnta avtdv (To mapoandve keipevo emPrépbnke amd tov Alefildémovio Xapdropro

Data Protection Officer tng Tpdnelog OPTIMA).
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H g o1 teyvikég data analytics coufdiovv otny
av<NoN TV E6OOWMY TWV WAEKTPOVIKWDV

KOTOGTIHATOV

210 TpdTa. YPOVIe VIOPENG TOV SLUOIKTVOK®OV 16TOGEAId®Y TOo (RTNnHa NToV Lo emyeipnon va
KaTapépel va. mpoPAndel oe vmoymelovg meAdtec, ol omoiol dev Ppiokovial KOVId GTO QUGIKO
Kataotnpo. Me ) véa tervoloyia Yoo TV €moyr StvoTov 1 SLVATOTNTA VA Yivel evplTepa YVOOTNA M
EMYElPMON Kol PE OLTOV TOV TPOTO VO AWENCEL TAL 5000 TNG KoL, KAT EMEKTACT, TO KEPON TNG. Me
TO TEPAGHO TOV OEKAETIOV Kol TNV avamtuén g teyvoroyiag, ol avaykeg dwopopomodnkov. H
paydaio eEEMEN NG TE)vOLOYiag, Wiaitepa TV cuoTnudTeVy dtoyeipiong databases kot data mining,
TOV JIKTO®V Kot 1) EneEepyacio Tmv TANPOQOPLOV EPepav AAMYEC OTIS 0yopég Kol 6Tto Marketing,
Ta MAEKTPOVIKA KOTOGTHUOTO AETOLPYOVV YPNYOPOTEPA Omd TO TOPEAOOV UE OvETTLYUEVN
opydvwon og OAa o eminedo, Onwg to Marketing, tn Aqyn g Tapayyeriog LEXPL Kot TNV OTOGTOAN
™m¢. Opmg akopa neplocdtepo, 1 TpOSPacT o€ TEPAOTIO OYKO TANPOPOPLOV OO TIG EVEPYELES TOV
TEAQTAOV LE EVKOALDL VTOCYETOL OKOUO TEPIOCCOTEPU GUUMEPAGHATA, TO OTOl0 0dM YOOV G VEES
ouvnBog xowvotdpes Avoelg. O avitayoviopds Tov emyelpnoswv  glvor mOAD pHEYOAOG Kot
TPOKEWEVOL Vo €patwBovv oty ayopd avalntodv cvveymg Tig endueveg Kivioelg toug. [TAéov
onpoocio &govv UHETPOd otoyein, Onmg eivor o oplBpdc emokEYemV Omd TOVG TMEAATEG, TON
mpoiovta €idav, k.o Katd ™ ypnon oG 10toceridng amobniedetor €vog HEYAAOS OYKOG
TANPOQOPLUDY 7OV UTOPel VO OOMYNCEL OTNV  TOPAy®Yn TANOOVS OTOTEAECUAT®V KOl

CLUTEPACUATOV. ZUEPO VIAPYEL 1] SuvatoTnTa va Yvopilel n entyeipnon:



33

e To puéco ypovo TaPALOVIG EVOG TEAATT

e [Tlow mpoidvta ivar o dnHoeIAn

e Amd moidv ovvdeouo mpoyuatomombnke n odvdeon (m.y. Google Search, Advertisement,
etc)

o Tov apBuod TV emokéyenv

e Tov apBud tov mapayyedv

Amd 60 To TopAmive UTopohV va mapayBodv S1Gpopa GUUTEPAGUOTE YO, TNV EMTUYIC E€VOG
NAEKTPOVIKOV KOTAGTALOTOC. 26TOGO Ogv apkel Hovo 1 PETPNON TV Kataypapdv. Ot avayKes TV
EMYEIPNOE®Y EIVOl TOAAEG TEPIGGOTEPEC Kol TPOKEWEVOL va aw&NGovY 1) v JliTnproovy To
TEAATOAOYLO TOVG, YpeLdlovTal AVoeElg eEQTOUIKEVIEVOV TPOMONTIKMOV EVEPYEIDY TPOG TOVG TELATEC,

o1 omoieg O amOTEAEGOVV L0 TPOGMTIKT EUTEIPIN V1ot TOV KaBEV amd ovTog.

O teyviég data mining UTOPOVV VO ATAVTIICOVY EPOTHUATO OTMGC:

1. Towor meldteg Exovv T peyarvtepr/Aydtepn oéia ylo puo entyeipnon;

[Toa givan ta WwitepO YOPUKTNPIGTIK TOVG;

[Totot eivon o1 TeP1GGOTEPO/AYOTEPO MIGTOL TELATES KOt TG YapoKTnpiloviat;
[Mowa mpoidvta/avtikeipeva ayopalovy cuyva ot merdteg pali;

Me mow celpd Exovv ayopactel To Tpoidvta;

AN O i

[oa katnyopia Tehatdv givorl TBavotepo va avtamokpiBody oe £va promotion;

Ot gpevvntég o010 YMpo Tov Marketing ovalnTodv pe TNV EQAPHOYN VEDV TEYVOAOYIDV TNV ETIALON
mpoPAnudtov mov aeopody Tov Topéd Omm¢ To Segmentation, to Prediction kot to cuoThiuoTa

vrootnpiéng anopdcewv (Hiziroglu, 2013).
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H Emiycipnon

5.1 Business Background

H emyeipnon mov e€etdlovpe otV mapovca SITAMUATIKY AEITOVPYEL OC NAEKTPOVIKO KATAGTNLLOL
amd 1o 2016 ko KoTnyoplomoteitol 6TIc pkpoueoaieg entyelpnioelg oty EALGSa. Awotnpel motdc0
Kol QUOIKO KOTAGTNHO otV ABMva pe amofnkeg Kt €yel Tapovsio 6to Yhpo mePLecdTepo amd 20
ypovia. H ev Aoy emyeipnon dpactnplomoleital 6Tov KAUS0 TV EXOYIOK®Y EW0MV KOl ELTOPEDETOL
tovAdyiotov 5.000 kwdikovg mpoidvtwv. Amacyorel 10-12 vraAARilovg oe epyacieg Aoyiotnpiov,
eEumnpétnong TEAUTOV KoL ANYNG Kol 0pYGvOoNG TOpOyYEAIDV TPOC 0mooToAN. YevOuuileton ot
Y100 AOYOUG TTPOGTAGIOG TOGO TNG EMLYEIPTIONG, OGO KOl TMV TPOCOTIKDY OEG0UEVMV TOV TEAUTOV TNG
[PAéme evotnta 3.5.5 General Data Protection Regulation (GDPR)], dev avapépetor movbevd ot
OmMA®UOTIK M emovopio g emyeipnong kot mbavd dAlo otoryeion To omoio umopesl va

ATOKAADYOLV TNV TALTOTNTA TNG.

O kOpieg Katnyopieg TV TPoidvTmV OV EUTOPEVETAL 1 ENLXEipNOT fvat:
o XPIoTOVYEVVIATIKA EIOM
e  Amokpidtika €idn
e  Eion xnmov ko Pepdvrtag

o Eion omtiod
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5.2 Hapovcioon Dataset

Mo tig avaykeg g epyaciag 1 cvvepyalOUEVN €TOPI0 TPOCEPEPE TEGGEPQ apyEio OESOUEVOV LE
aplOuNTIKG oTolYElD TEANTMV, TOPUYYEAIEG KOl TIHOAOYNUEVES TTOpAyYEAiEG e 1WDlaiTEPN TPOCOYN,
OT®MG TPOUVOPEPULE YIOL TNV OTOPLYT| TAPOPIOCTC TOV TPOCOTIKOV SEGOUEVOV TOV TEANTOAOYIOV

mgc.

5.2.1 Data Set Customers

To ocOvoro tv dedouévev agopolv mehdteg, ov omoiol péow g lotoceAidag tov e-shop
TPAYUOTOTOINOOY — €YYPAPT] ®C YPNOTEG KOl OTI] GUVEXELDL TPOYMPNOOV O  KOTOLo
TOPOYYEAIR/O1OOIKTVOKT, OyOpd. ZVYKEKPIUEVE, TO GUVOAO TOV TEANTOV 7OV TEPLEYXOVTOL GTO EV

AOY® apyelo givar 7.064.

To data set £yet To TOPAKAT® YOPAKTNPLOTIKA:

e virtuemart order userinfo id: Kwdwog xatoydpnong ototyeimv meddtn ot Bdon

e virtuemart order id: Kmowog mopayyeriog (KAEWSL yioo GOVOESN UE TO aPYELO TOPAYYEADV)
e Customer ID: Movadikomoinpévog Kmotkog meldtn ot faon dedouévav

e city: [ToAn

o zip: Toyvdpopkdg Kmotkog

e Gender: ®OAo meddtn (Yoo Nopikd tpdomma 1 Tiun eivor «O»)

e Date of Birth: Katoywpnuévn nuepounvia yévvnong amd tov TeAAT

Ine  Source Name MName Label Type Source Informat  Len.
virtuemart_order_userinfo_id | viftuemart_order_userinfo_id | vituemart_order_userinfo_id m
virtuemart_order_id virtuemart_order_id vituemart_order_id Mumber | BEST4. 8
Customer_|D Customer_ID Customer_|D Mumber | BEST4. 8
city city city String SCHAR1ZZ. 122
zip zip zip String SCHARSE. 58
Gender Gender Gender String SCHART. 1
Date_of_Bith Date_of_Birth Date_of_Birth String SCHAR10. 10

ITivokac 4 - Dataset "Customers"

5.2.2 Data Set Orders Items



36

e outd 10 apyelo mepLEYovTal ot cLVOALAYEG Ue Ta TPOolovTa amd Kabe mapayyeiio. Ot cuvolikég
ocuvariayég givar 8.399. To apyeio mepiéyet o eyypoon yio kdbe SKU, n onoia avtiotolyel o€ kdbe

amodelln.

2VYKEKPIUEVQ, TTEPLEYEL TIC TUPOAKATM KATYOPIEG:

e virtuemart order item id: Kmdikog kataympnong otn fdorn dedopévov

e virtuemart order id: Kmducog mapayyeriog (khedi yio cvvoeon e To apyeio TapayyeAmv)
e order item_ sku: Kwdwdg mpoidvrog

e order item name: Ovopa mpoidévtog

e product_quantity: [Tocotnta

e product final price: A&io Tpoidvtog

e product subtotal with tax: Zvvolikd Kootog ([Tocotnta * Aia mpoidvtog)

e Category: Katnyopia otnv omoia aviketl to mpoiov

Ine  Source Name MName Label Source Informat
virtuemart_order_item_id virtuemart_order_item_id -I
virtuemart_order_id virtuemart_order_id virtuemart_order_id Mumber |BEST4.
order_item_sku order_item_sku order_item_sku String SCHARTS. 78
order_item_name order_item_name order_item_name String SCHAR3D3. 03
product_quantity product_quantity product_quantity Mumber |BESTZ. 8
product_final_price product_final_price product_final_price Mumber  |COMMATD. g8
product_subtotal_with_... | product_subtotal_with_tax |product_subtotal_with_tax |Mumber |COMMATD. 8

Ilivokac 5 - Dataset "Orders Items"

5.2.3 Data Set Orders payments analysis

O oVYKEKPIUEVOC TTIVOKAG TTEPIEXEL TV OLKOVOMIKT OVOADOT TOV KOOTOVG KdéBe mapayyeAiog kot

TEPIEXEL TIG KATMOL KaTnyopies:

e virtuemart order id: Kmdwog kataympnong topayyeriag otn fdon dedopévev
e order number: K®mdikdg GuoTHUATOG

e order total: TeAiko mocd mopayyeriog

e order salesPrice: Telkd 1006 gumopesvpdTmOV

e order subtotal: Telkd mocd epmopevpdTov yopic PITA

e order tax: ®IIA

e order shipment: Xpéwomn HETOPOPIKOV

e order payment: 'E&tpa ypémon yio mAnpopn (). avTikatafoArn)



37

e virtuemart paymentmethod id: Tpomog TAnpouUng

e virtuemart_shipmentmethod id: ATootoAr

e created on: Hp/via [opayyehiog

Inc

Source Mame

virtuemart_order_id

Mame

virtuemart_order_id

Label

virtuemart_order_id

Type

Number

Source Informat
BEST4.

order_number order_number order_number String SCHARS. 5
order_total order_total order_total Number COMMATD. a
order_salesPrice order_salesPrice order_salesPrice Number COMMATD. 8
order_subtotal order_subtotal order_subtotal Number COMMATD. a
order_tax order_tax order_tax MNumber COMMAS. 8
order_shipment order_shipment order_shipment Number COMMAS. 8
order_payment order_payment order_payment Number COMMAA. 8
vituemart_payme .. | vituemart_payme... |vituemart_paymentmethod .. | Number BEST1. a
vituemart_shipme... | virtuemart_shipme... |virtuemart_shipmertmethod... | Number BESTZ. 2
created_on created_on created_on Date/Time ANYDTDTMIG. a

Iivaxag 6 - Dataset "Orders Payment Analysis"

5.2.4 Data Set Payment method

To apyeio avTd MEPLEYEL TOVG THTOVG TANPOUDV TOV TUPUYYEMDV Kol ovTioTolyel oto Data Set
“Orders payment analysis” pe v katnyopio «virtuemart paymentmethod id» ko mepiéyet tig e&ng

Katnyopiec:

o  Kmdwodg IMnpopng: o kodikdg mAnpopns (KAedi yuo pe to apysio payment analysis)

o [leptypapn TpOTOL TANPOUNAG: TEPLYPOAPT] TOV TPOTOL TANPOUNG (1Y, Tpame(ik| KaTabeom
KTA)

Source Informat Len.
Number BESTI.
String SCHARTS. 75

Ine  Source Name Name Label Type

Kwdiwoe_ninpupne | Kwdikds_ninpupnc

Kudiede_minpupric

MNeprypoen_tpénou_ning... |Meptypagr_tpdnou_ | Meptypog_Tpdnou_nAnpuipnic:

Iivaxog 7 - Data Set Payment method

5.3 Avaivon Ilelatolioyiov

Onwg avolvcape vopitepo, 1 emiyeipnon Aopupdvel koAvtepeg OmOEAcEl; O0TOvV Yvopilel TO

TEAUTOAOYLO GTO 07010 OmELOVVETOL. EEKIVOVTOG, AOUTOV, TO TEXVIKO KOUUATL TNG OUTAMUATIKNG,
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ypnowonomoapue 1o tpdypoupe SAS Enterprise Guide ywo tnv emnelepyacio kol TNV avaivon Tov

dedopévay. AxoAovBolv KATOl TPMTO CLUTEPACHOTE OVOPOPIKE HE TO TEAUTOAOYIO 1TIg

eMLyEipnoNG.

Apyikd, amd to mapaxdto Bar Chart avtilopfoavopoacte 0Tt 10 HEYOADTEPO TOGOGTO TOV TEANUTMV
glvan yuvaikeg, minodlovtag o€ m0cootd T0 63%, Aiyo mepiocdTepo amd 10 36% eivar avopeg Kot

poAG 1o 1% apopd meldteg entyelpnoelg Nopikng Lopene.

Bar Chart - Gender

Customer ID

16E6 —
14E6—_
12E6 —
1E7 —
8E6 —
BEB —

4E6 —

2E6 —

0.57%
—

0—

Gender

Chart 4 - Customers per Gender

Percent of Total
Label Value Frequency Count
Frequency
Gender F 4680 66.2514
M 2299 32.5453
0] 85 1.2033

ITivaxog 8 - Gender Frequency Report Table

Amd v TANpoeopio TG NAIKING 0 EPELVNTNG GLYKEVIPOVOVTOG GE OUAOES NAIKIDV TOVG TEAATES,
AopPavel TEPGoOTEPN TANPOPOPTON YO TO. Eroups TOV NAKIOV TOL ETAEYOVV TNV EMLXEIpNOT Yia

TIG AYOPES TOVC.



39

Almot@veTol 0Tl T0 HEYOADTEPO TOGOGTO TOV TEAAT®V OvVRKOLV 610 MAKlokd group 30-40 pe

1060610 35%, €V TO OUECHOG EMOUEVO group HE TOGOGTO 6Yedov 25% eival ekeivo twv 50-60.

AxorovBel to Group 40-50 pe 23% wat téhog, To Group 60-70 pe 11%. AicOnomn mpokaiel To group

18-30, to omoio cvyywvevetor pe to group 70+, kabdg cvykevipavelr 6% mocootd. Amod TV

TANPOPOPIO. VT CLUTEPAIVOLE OTL 01 MAlKieg pikpoTepeg Twv 30 €TV dgv €yovv TNV TACN Vo

avalntovv TpoidvTa S10KOGUNTIKE, ¥PICTOVYEVVIATIKG S10KOCUNTIKE, EmmAa KAmov KTA. To yeyovog

avTd TOAVOV VO, OQEIALETOL GTIV TEPLOPIGUEVT] OIKOVOULKT] SOLVOTOTNTA AOY® OVEPYIONG Kol YoUNA®DY

UobdV 6T0 GLYKEKPIUEVO MAIKIOKO group 7 akOUo KOl 6TO YEYOVOS OTL amevbfbvovial o€ mio

SMUOPIAT KOTOGTILOTO.

‘Ocov apopl TN YEQYPOPIKN GVAALCT KOl KOTNYOPLOTOiNoTn Tov TEANTOAOYiOV éxovue To €€Ng

OTOTEAECUATOL

Group 30 - 40

Group 40-50 Age Group
[ Group 30 - 40
[ Group 40-50
[ Group 50 - 60
[ Group 60 - 70
Other [ Other
Group 60-70
Group 50 - G0
Chart 5 - Customers Group of Ages
Percent of Total
Label Value Frequency Count
Frequency
Age Group Group 30 - 40 2.739 38,77
Group 40-50 1.320 18,68
Group 18-30 1.252 17,72
Group 50 - 60 1.161 16,43

WNEM/»
> 7;&

0 2
x (e}
= >
P 8

(o]
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Percent of Total
Label Value Frequency Count
Frequency
Group 60 - 70 493 6,97
Under 18 78 1,10
Group 70+ 21 0,29

ITivoxag 9 - Group of Ages Frequency Report Table

H emyeipnon, 0nmg mpoavapépape, £xel €dpa og meproyn g AbMvag kot amd 1o mapakdto donut
chart mpokvmtel 61t 10 40% TOV TEAATAOV TOL TAPNYYELAV £0TM KOl e opd and To e-shop, £xovv
€0pa. oty Attikr. O meprpépeteg g Osooariog, g Avatolkng kot Avtikig Makedoviag, tng
Hreipov, tov loviov Nfjowv kot tov Nficov tov Bopgiov Aryaiov cuykevipdvouy pikpd m1ococtd
KoL Y10 T0 A0Y0 anTo amelkovifovtal 6€ KOPUATL U Toc0oTd peyolutepo and 16%. AxoiovBovv i
Kevtpuy Moxedovia pe oxeddv 13% ko otn cvvéyewo ot mepipépeteg Notiov Aryiov, Xtepedg
EAAGSag, Kpnng, Avtikng EALGdac kot [Tehomovvicov. Alamotdvetot 0Tl 1) EUTOPELGIUOTITO KO
avayvVoOpPIolHoOTNTO. TG emyeipnong dev meplopiletor oty ATTIKA TOL &€ivol Kol TO @QUOLKO
KOTAoTNU, OAAG €xel moveAAodK| eUPEAEl Kol GUTO EMTLYYAVETOL WPE TNV AglTovpyio. TOL

SLOOTKTLOKOD NAEKTPOVIKOV KOTOGTNUOTOG.

AmEn

Avarohien MaxeSovia & Spaxn

Kevtpixn MaxeSovia

Kpnm Moo Ayaio

Chart 6 - IIeldreg ava Arowntirn Iepipépeia
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5.4 Hwinoceig

Onog avapépape Kot To TAVE, 1 TPOTOPOVG KATAGTAON UE TNV TavOnuio Tov onpovpynnke amd
T1g apyég Tov 2020, dnuovpynoe pia TANODPA TPOPANUATOV GE EMLYEPNOELS Kot AlavEpTopovg. To
KOTAVOAWDTIKO KOWO HETOKIVAONKE GE ayopég HECH SLUSIKTVLOV, APOV OEV NTOV EPIKTN 1| TAPOLGI
oe QUOIKO Kotaotnuo. To mapomdve amotvmdvovtol kot oto Bar Chart mov akolovBet.
Yvuykekpyéva, omd v Evapén tov e-shop to 2015, o1 mwAncelg Ntav gldyioteg, TAnclalovtag
oyedo6v ta 2.000€ ot tlipo. Ta étn 2016 £mg 2019 damioT®@VETOL OTL VIGPYEL O GTASIOKE OENTIKY
téon. Ouwg, 10 2020 ko pe Vv évapén g Tavonuiog ot TOANCELS EKTOEEDOVTAL, CTUEIDVOVTOG

avénomn 490%. To 2021 cuveyiler n avéntikn mopeia, U WKPOTEPO, OTTMG Eival Aoyikd puOuO.

order_salesPrice (Sum)

250000 Z4Z01ZAT
230143.85

200000

150000

100000

50000 47030.01
33641.53

171707001 20778.25

1872 51001
2015 2016 2017 2018 2019 2020 2021
Year

Chart 7 - [lwijoeig ava érog

H etoapio, ®g oOyypovo mMAEKTpoVIKO KOTAGTNUO, Olvel OTOLG TEAATEG TNG Tn OvvaToTNTO
SPOPETIKOV TPOTOV TANpounS. O meldtng pmopel va kotabécel ypnuota oe tpomelikods
AOYOPLOCHOVG OTIG TEooEPIG PeYaAeg Tpamelec tng EALGdaG, vo mAnpmdoel pe avtikatafoAn, aAld
KOl L€ TIOTOTIKY KAPTO Kot TEAOG, UECH YPMUOTOTICTOTIKOV VANPECIOV KOl GUYKEKPLUEVE, TN

¥XPNON NAEKTPOVIKOD TOPTOPOAOD OO YVMOGTO TAPOYO GTNV EAANVIKT ayopd.

Amd 10 mopakdt® chart avtilouBavetor o epeLVNTAC OTL Ol TEAATEG TPOTILOVY Vo, eE0PAODV TIg
mapoyyerieg toug péow Tpamelikng katdbeong oe mocootd 37%, pe oxeddv 36% eEoprovv ue

TOTMOTIKN KAPTO, EVO GNUAVTIKA LEYAAO TOGOGTO TELNTMOV TANPAOVEL UE AVTIKOTOBOAN.
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Payment Method

AvTiKaTapoAr 738

Kard8con o Tpowedikd Aoyaplaoud 37.08%

MioTwTikA { XpewaTikh 35.55%

l ! I ! ! ! I !
a 50000 100000 150000 200000 250000

nrar =zalazPrica MSoml

Chart 8 - [lwAnoeig ue faon tov tpomo TAnpwURS

Katomy mepartépm Sepedivnong Kot avaAdhovTag ToV TPOTO TANPOUDV TOV TApayYEAIDOV o€ PABog

yxpovov, dmotdvetal 0Tt ol mehdteg amd 1o 2015 éwg 1o 2019 gmAéyovv v avtikaTafoAn

GUVIPIMTIKG. G€ oyéom He TG GAleG dvvatotntes. Amd 1o 2020 Kot LETA 1) GUUTEPLPOPA TOV

KOTOVOADTOV PETARAAAETAL TEAEIMG, TPOYD®PADVTIUG GE ¥PNOT TOV TPATECIKMOV TIGTOTIKOV KOPTMOV 1

TANPOUN HE KoTABeoT o€ Tpamelikd Aoyaplacuo.

Payment Method

AvTiKaraBohii 0 18
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- AvTikarafohr I 252
= Karageson o Tpamedikd Aoyapiaoud I 52
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nrder salesPrice (Sum)

Chart 9 - [loAfoeig avd tpomo TANpwUg ave, €Tog
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Epapuoyn RFM Analysis - Market Basket Analysis

Koir AE1040ynon amorelecudrmy

6.1 RFM Model

6.1.1 Ilapauctpor alroloynons

Onwg nepreypdonke otn Oempio oto Kepdiaio 3, yio va givar epiktn 1 ektédeon tov RFM Model
Analysis, Tpénet vo TpokhYoLV To TPi0 YOPUKTNPIOTIKG TV TEAATOV: TO Recency, 1o Frequency kot

10 Monetary value.

Mo v mapoayoynq avtdv tov otoyeiov Ba ypnoyoromBovv ta datasets. Zvykekpiéva, yio v
TOPOY®YN TOL recency, 1 mAnpoopia Oa aviinbei omd to apyeio Orders payments analysis
VOA0YILOVTOG TOV HNVES Omd TNV TEAELTOIO CyOPA TTOV TPAYLOTOTOINGE O TEAATNG. XTN GLVEYELD,
v to Frequency Oa xotoapetpnfovv ot povadtkéc mopoyyedieg mov £XEl TPOYUATOTOMGEL 0 KAOE
meldne. Téhog, To Monetary 0o voAoylotel TpocHEToVTag T0 KOGTOG TOANCNG TMV TUPUYYEAIDY

v TeLT.

Ta Metrics avtd 0o TapayBovv and v epapuoyn SAS Enterprise Guide kat to mapayduevo Dataset
Ba avorvBel péom g epappoync SAS Enterprise Miner. Apyikd, Oa mpénet 1o mapayouevo Dataset

va avorvBet kKo va e€gTactovv akpaieg TiéS Tov mBavov va mpémet va Eapeboiv.
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Chart 10 - Box Plots for Recency, Frequency and Monetary

Avalvovtag ta box plots ava petafint evromilovton to Outliers To onoio mpénetl va apopebovv.

o 10 R ot tiwég mov Ba apopebodv eivar amd 67 kot mave. o to F damotovetor 6t

TAELOVOTNTO TOV TELOTOV EXEL AYOPACEL LOVO Lia POPA amd TO KATAGTNHO KOl Y10 aVTO Elval TOGO

peyddo to Sdotnpo. I'a to Monetary ot Tipég mov mpémet va apotpedovv givar amd 180 kot méve.

Metd v apaipeon Tov akpainv TILOV 1 areikdvior Tov box plot yio to recency dtopBmbnke, aAAd

dev cvpPaivel to idto pe to Monetary. Koatd cuvénelo, 0o mpémnel va mpoympnost n €pguva pe Log

transformation.
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Chart 11 - Box Plots for Recency ko1 Monetery petd. tnv apaipeon oxpaiov tiumv

Mertd 1o variable transformation to povtédo topédmaoe 5 Clusters.

Segment Id Frequency of Cluster R F M
1 494 19.93 1.11 67.54
2 3062 15.28 0.69 33.25
3 1403 45.50 0.70 32.44
4 688 16.20 0.70 121.43
5 135 13.10 1.58 128.26

Iivaxag 10 - Segments of RFM



46

6.1.2 Emeénynon tov Clusters

MIN MEAN MAX

Segment Id 1

Recency 1.00 19.93 60.00
Frequency 1.10 1.11 1.61
Monetary 3.80 67.54 156.76
Segment Id 2

Recency 1.00 15.28 30.00
Frequency 0.69 0.69 0.69
Monetary 0.10 33.25 77.20
Segment Id 3

Recency 31.00 45.50 66.00
Frequency 0.69 0.70 1.10
Monetary 0.81 3244  122.53
Segment Id 4

Recency 1.00 16.20 62.00
Frequency 0.69 0.70 1.10
Monetary 77.00 12143  179.34
Segment Id 5

Recency 1.00 13.10 60.00
Frequency 1.39 1.58 2.30
Monetary 67.80 12826 179.18

Iivoxag 11 - Tipés RFM ava Segment

Cluster 4

Cluster 1

O1 meldteg mov mepiéyovrar oto Cluster
£odevovv KkoTd pEco O6po 67€ oe ayopéc.
OcopnTikd eueovifovtalr apkeTd cvyva
Yoo TopayyeAleg, OAAG M TEAELTAIO POPA

OV OYOPUGOV TPOTOVTA TOV TPV 2 £T1).

Cluster 2

Ot ovykekpluévor  MEAATEG OV KOl
EMOKEPONKOY TTPOCPATO TO KATAGTNUOL,
oAAG  Oev

Eodevovy  mepimov  33€,

gpeavifovtol 1660 GLYVA GTO KATAGTN L.

Cluster 3

O mehditeg mov mepiéyovtan oto Cluster 3
Eodevovv katd péco Opo 32€ oe ayopéc,
OUmG M TEAgvTaio POPA OV AYOPAGOV
NTOV 7PV TOAD KOPO KOl 1) GLYVOTNTA

EMOKEYEDV TOVG Elval pupn].

O meldtec 010 ocvykekpévo Cluster £0d€00VV GPKETA YPNUOTO OTIC OYOPES TOVE UE HLECO OPO TO

121€. Agev gpgovifovtol cuyva, aAld Tpaypatomoincay TpdcPaTo oyopEc.

Cluster 5

[Ipoxertan yio Ty KoAOTEPT OLASH TEAOTAOV, KOO £06EV0VV TO TEPLGGOTEPA YPNUATA LLE HEGO OPO

128€, oAb mpdopata aydpacay TPoidvTa Kal 1 GUYVOTNTA TOVG Elval LeYOAN.
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6.1.3 Segment Profiling

Me Bdon to mopamdve Kol TPOKEWEVOL VO YOpOKTNPIoTOVY To. Segments, akolovdeitat 1 péBodog
GUYKPIONG T®V HECOV LE TOVG LEGOVG TOV cLVOAOL. ETol, amd Tov mopakdto mivaka cuykpivovtat
OAeg o1 TWwég pe Paorn v overall Ty yuo kéOe Cluster kot KOTOAYOUUE OTIG OVOLOGIEG TOVG:

Promising, New Customers, Lost, Need Attention kou High Value.

Segment Id R F M Segement Description
1 ih 19.93 (s 1.11 |fp 67.54 Promising

2 A 15.28 |y 0.69 |l 33.25 New Customers

3 W 45.50 |l 0.70 | 32.44 Lost

4 ih 16.20 (s 0.70 |fp 121.43 Need Attention

5 A 13.10 |Ap 1.58 | 128.26 High Value
Overall 23.07 1.16 48.69

ITivoxag 12 - RFM Segements Description

O mopomTave TIVoKog OTEKOVILEL [0l GUVOTTIKY TOPOVGINGT) TOV TEANTOAOYIOV, TOGO Yo TOVG

Gpeco evOLPEPOIEVOVG TNG EMLYEIPNOTG, OGO KOl Y10, TOV 1310 TOV EPELVNTY.

6.1.1 Amotreiéouara

Aol €xer tpé€el to0 poviédo kot olokAnpwbnke m mapaywyn tov Clusters koi émerto M
OVOHOTOd0G10 TOVG, TPOKEEVOL VO Yivouv avTIAnTtd ta peyédn, mapabétwvtor dvo Pie charts pe
v mocotikonoinorn towv Clusters 6to melatoloylo ko v anewovion twv Clusters pe Pdoet to

Monetary, ®ote va avtiototynfovv ta Segmnets otov tlipo tng eToupiag.

"Eto1, mpoxdmTovy To mapakdto pie Charts kot o akdAovbo courepdopaTo:

Segment Size Segment Monetary Value

ost, 16 2%

ost, 1403, 24 3%
High Value, 135,23

MNeed Attention, 688, 11.9%,
romising, 11.9%

romising, 494, 8 5%

MNeed Aftention, 29.7 %

New, 36.2% /«‘{

New, 3062, 53.0%



48

Ot Promising (vmooyouevol meddteg), ov Kol amoTELODY HIKPO HEPOC TOL TEAUTOAOYIOV HE
1060010 8,5%, cvvelopépovv oto 12% tov tlipov. Ot cuyKekpluévol TEAUTEC TPETEL VL
OTOKTHGOLY KIVITPO Y10 VO, TOPUYYEAVOLV TO GUYVO KOl VO UMV OT0GoVUG1alovy peydia
SLICTAHOTO amd TNV TEAELTAI0 POPA oL aydpacov. Mia mhovr KOUmAvie JE OTOGTOAN

EKTTOTIKMV KOVTOVIOV UEGH NAEKTPOVIKNG oAANAOYpapioag Ba PeATidoel To amoTeAEGHOTA.

Ot New customers amoTe o0V €V GNUOVTIKO HEPOG, Aol amotelobv to 36% tov tlipov,
TPOLO TTOL O UEGOG Opog eivar Hikpog. Katéyouv 1o peyaAdtepo HEPOG TOL GUVOAOL TV
melotdv pe 53%. Me Tig kotdAAnieg mpowmdntikég evépyelec Ba avénbel 1 cuyvotnTa
TOPOYYEAIDV KOl KOTO cuvémeld, 0o avénbel o pécog dpoc tov kdoTOLG ayopmv. ‘Eva
npoypauue emifpdfevonc Oo amotelécel kivnTpo Yio TNV GUVEYICT TOV OYOpOV Kot

TEPUTEP® AVENGT TOV EGOOMV.

O1 Lost meldtec katéyouy €vo OTUOVTIKO TOGOGTO GTO TEANTOAOY0, KAUTL TO 0m0io Ogv
npénel va. ayvonbei. Towg to mo onuoviikd Pool yio 1o omoio mpémel va. opyavwbodv

KOUTAVIEG TPO®ONTIKMV EVEPYELDV Y10 VO EMGTPEYOLV 01 TEANTEG OTNV EMLXEIPTON.

Ot Need Attention givor meldteg mov cvppetéyovv oxedov oto 1/3 tov tlipov ToOVL
opyoviopov. Iapodro mov egivarl pikpd mOGOGTO GTO GHVOAD TV MEAAT®V, AmOTEAEl TOAD
ONUOVTIKO KOUUATL TV £600@Vv. [Ipémel va cvotabovv KatdAinies TpowONTIKEG evépyeleg
LLE TPOGPOPES KO TPOTAGELS GE TPOLOVTO. TTOL TOLG EVOLAPEPOLY Yol va awénBel 1 cuyvdTTa

TOPOYYEALDV.

Ot High Value neldteg eivar 1o pkpotepo Cluster pe 2,3% eni tov cuvorov ko 6,1% eni
tov tlipov g emyeipnong. Mécw mpoypdupatog emiPpdfevong Kot HE OKOTO Vo
katnyoplonomBovv og VIP péin, Ba evioydoovv v meloTElOKN OYECT e TV EXXElpNON,

®ote vo, dlatnpnBody 610 KaAd TEAATOAOYLO TNG.

6.1.2 ZXvvoyn courepocudrwy alloloynens

Ao T OTOTELEGLOTO TG OVAALONG ONUIOVPYELTOL £S0POC Y0 EVEPYELES TTPOG TO TEAATOAOY1O, Ol

omoieg Ba Pertidoovy 6 peyalo Pabuod ta écoda g etalpiog. H mpodToon yio v viobétnon evog

Loyalty program 0o mpocOécet to mopakdt®m oQEAN:

Ba evioyhoel TNV KA EMKOWVOVIO TNG £TALPLOg [LE TOVG TEAATEG NG,
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e Ba dnuovpynoel v aicOnorn OTL o1 TEAGTEG AMOTEAOVV WEPOG TNG EMYEIPMONG Kot
GUVOKOAOVOA, LEYOADTEPT OIKEIOTNTO.

o Qo TPOGEAKDGEL TTEPLGGOTEPOVG TEAGTEG OTO meAatelokod group 18-30, To omoio eivan
TEPLOGOTEPO EEOIKEIMUEVOL LUE TNV TEYVOLOYIQL.

o  Emumléov, pécm tov mpoypdupotog Oa evioyvbel n kodn oxéon pe tovg High Value meAdreg,
ka0dg B evnuepmBovv mwg N emtyeipnon tovg Bewpel VIP members.

e Ba dnpovpyndei diowAiog emkovmviag yio dpeceg TPo®ONTIKEG EVEPYELEC.

o Qo emyepnbel n emavekkivnon tov melatdv Lost mov mAéov ayopalovv amd GAAovG

0pPYOVIGLOVG,.

6.2 Market Basket Analysis

H péBodog amoterel o omd 11§ Mo YvOoTéG otov yopo twv Data Analytics. H epoppoyn tng
EMTPEMEL GTOVG EUTOPIKOVG OPYAVIGLOVG Vo AaPovv ekeiveg T1g amopdoelg mov Ba cuuPaiiovy oty

aHENOT TOV TOANGEDV Kol TOV KEPIDV.

[Ipota amd OAa yi v avdivon oamorteiton €va dataset cvvaAloydv, O6mov avd amddeién
amewcovilel dukprrd ta mpoidvta (SKU). Mo 1ig avdykes TG SIMA®UOTIKNG XpToILomomdnike 1o
apyeio pe ovopooia “Order Items”. Apywcd, Oa a&loloyndei to apyeio, GGTE VO ATOPAGIGTEL E0V

nwpénel vo, uetwbei To detyuo yio v Epevva.

order_salesPrice (Sum)

160000 —
1 72.853%

140000 —

120000 —
4 16.70%

100000 —

80000 —

9.76%

60000 —

= T.24% T.34%

B.45%
40000 — 5T2% 5.8E% 5.04%
4.94%

1 355 3.84%

o . .
U —l
1 2 3 4 5 G 7 8 9 10 11 12

Month

Chart 12 - % nwAicewv ove. piva. jéco. 6to €10¢
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Awmotoveral 0Tl o1 ToAnoelg avédvovtar tovg pnveg Noéuppro kot Defpovdpro, kdtt To omoio
glvar amdlvta AoyiKd, KoBdS apopd Lo ETYEIPNON TOV EUTOPEVETAL ETOYLOKA E1OM. ZVVETMOG, TOVG
WVEG TPV Ta. XP1oTovyevva Kol Katd v nepiodo Tav anokpldv — cuvibog eviog Defpovapiov —
o1 TOANGCELG givar TOAD peyodvtepes. Aicbnom mpokaiel g o Aekéupprog givar o 2° pvag Le Tig
Myotepeg mapayyeries. Emeidn to data set mepihapfaver mapayyeiieg amd to 2015, Oa mepropicovpe

70 YPOVIKO dtdotnua omd Ty 01/01/2021 kot peTA.
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Chart 13 - % nwinoewv ova uivo. 2020-2021

Av ko1 e avTtdv ToV TPOTO UEIMBNKE TO YPpoviKd SdoTnie aloAdYNoNG, 1| YEVIKY] EIKOVO, TOPAUEVEL,
koBmg ol péyloteg mapayyeliec ohokAnpavovior otovg pnveg dePpovdpio koar NoeguPpio. Ta
OTOTELECLOTA TTOV TPOKLATOLV emnpedlovtol omd Tig cvvOnKes AOYy® Tng Tavonuiog, OmTov Yo
UEYOAQ YPOVIKA SIOCTALOTA Ol TOATEG OVOYKAGTNKOY VO TOPAUEIVOVY GE KAt  01koV TEPLOPIGUO Kot
ol meplocoTEPEG EMXEPNOES O Aettovpyovoayv. Katd ocvvémeiwr, tov Noéuppio tov 2020 ot
mapoyyerieg avEnonkay, kabdg tote elyav EeKvioel LETPO TEPLOPIGUOL TOV UETAKIVIIGEDV KoL TO

KOTOVOAWDTIKO KOWO OQIEPMVE TOAD TEPICCOTEPO YPOVO GTINV TAONYNON OTO OSIKTVO Yo TIG
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ayopég mov N0ele va mpaypatomomoel. Aloonpeimto givar To yeyovog 0Tt o avtiotoryog NoéuPplog

tov 2021 mapovstdlel peydn ttdon Ttolncewy e oyéon pe to 2020.

Ocov apopd ota Tpoidvio Tov ayopalovy ot TEAITES, GTOV TAPUKATM Tivaka areikoviovratl ta 30
Mo ovyvd oyopacpéve mpoiovta. Kotd kOpo Adyo emdéyovtor Xpiotovyevvidtiko €idn Kot

OTOKPLATIKO £10T.

Top 10 Category Sales

3000 2818 2706

2500
2046
2000 1751
1500 1343 1303 1309
1000 o1 760
647
N III III III

o

0
- MAIAIKEX | NAIAIKEZ
2TOAE2 |AZEXOYAP JTONEX = XTOAEZ AENTPO BEBE XPIZTOYTE AIAKOZM | EMINAA  XPIZTOYTE
ENHAIKQ /ANOKPIAT XPIZTOYTE NNIATIKA
N IKA rA rA NNIATIKO 2TOAEX AZESOYAP HTIKA KHMOY | NNIATIKA
KOPITZIA  ATOPIA -
ETotal 2818 2706 2046 1751 1343 1303 1209 916 760 647

Chart 14 - [loAjoeig ava katnyopio. mpoioviog

6.2.1 MzeBoooioyio MBA

Mo vo propécovpe va die&dyovpe v avdivorn Ba mpénel v akolovBncovpe to Pripate g
pebodoroyiag yio v ektéAecn g Ba akolovBncel N TEPLypaen TEVTE PrUATOV TOV KOAVTTOLY
OAN v gpevvnTiky oladikacio. Apykd, (Pue 1) mpémer va aloloynbel edv to MBA eivan
KOTAAANAO Yo T1G GuvoArayég Tov Opyaviopod Tov avalvetal. ZIn cvvéyela, (Prua 2) mpénel va
ATOPOGIGTEL TOLEG GUVOALAYES IKOVOTOLOUV TIG TPOJSLUYPOPEG TNG Epevvag. Emdpevn evépyswa (frina
3) givar 1 GLALOYT TV JEdOUEVOV Kal 0 EAEYYOG Y10, TO €0V TANPOHVTOL KATTOW0, KPUTHPLL Y10 TO
povtéro. [Théov (Prua 4) sivar epiktd va tpé€el To Lovtéro Kot téhog, (Pua 5) va epunventoldy ta

amoteléopata (Aguinis, Forcum, & Joo, 2013).

Bripa 1: ASwoiéynon v to MBA givol katdriinio yio v épevva

To MBA ypnouonoieiton yioo €0pecn KAVOVOV GLGYETIGEWDYV, Yo T0 A0Y0 avtd Poaoiletor ce

dedopéva pe SLOSTKN LOPEN KoL LLE KOTNYOPIKES LETAPANTEC, O OTTOlEg TTPEMEL VAL £X0VV GNUOCT KO
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evolapépov HeTa&d tovg. Ot Bacelg dedopévav GuVIALOYDY EELTNPETOVY ATOALTA TO GKOTO OVTO
Kot 0 0tdY0g HESO amd TNV avAaAvcn va mopayBovv kavoveg cLoyETiong, emPBefoidvel 0Tl TO
HOVTELO glvar KOTAAANAO. C2G €K TOVTOL, Y10 TNV EQOPLOYT TOV LOVIEAOL GTOV EUTOPIKO OPYUVIGUO

mov a&loloyeital, 1o MBA kpivetal Tmg eival KatdAAnAo.

Bnipa 2: IIpocdopriopndg TV cuvariay®@v mov 0a ypnoipomoindovv

Otav évog meldtng ayopdoet mpoidovia 1 VANPEcieg amd ELOIKO 1N MAEKTPOVIKO KATACTNUC,
Aoppdver o anddelén pe Evav povodkd kmdkd cuvoAlayng, 1 omoia TePEYEL OAQ T €10M OV
TANpooe. Xe po BAon deSOUEVOV GUVIALOYDV dNULIOVPYEITOL Hia EYYPOT] Yio KAOE TPOioV ayopdc,
OOV avapEPovTaL 0 apliUdg TG AmOdEIENS, 0 KMOKOG TPOTIOVTOG, 1| TEPLYPOPT TPOTIOVTOG, THAVOV
10 KOOTOG, 1 TOocOTNTA Kot 1 Muepounvia ayopds. To Dataset “Order Items” tov vrd avdivon

0OpYAVIGHOL glval TO KaTtdAANLO Y10 To MBA.

Brpa 3: Zvihoy dedopévav kan éheyyog anartijocov MBA

O gpguVNTNG TPOKEWEVOL VO EKTEAEGEL TIG OVOAVGEIC TOV TIPEMEL VO, EMEEEPYACTEL TO KOUTOAANAL
dedopéva. Xpetaletar €vag pueydAog 0ykog cuvarllaydv yio va kataAngel g opfd cupmepdopata.
To data set mov Ba ypnowomomnBel otV avdivon £€xel meplopiotel 6T ¥Povikn OldpKel ond

01/01/2020 ¢mg T0 téAog Tov 2021 pe 5.870 cuvariayéc.

Bipa 4: Exktéleon avaivong

Aoy ta data mov €xel otn S1AOECT] TOV O EPELVNTNG TKOVOTOOVYV OAEC TIC CLVONKES Yo va
TPOYWPNOEL 1 avirvor, Oa ypnoomombei To Enterprise Miner g etaipiog SAS yio TV Topaymyn
TOV Kavovav cuoyétionc. [apokdto 0o a&loroynBodv ta aroteréouata tov Oa TapayBodv Kol 6To

KEPAAAL0 7 UTOTVTIMVOVTOL TEPLGGOTEPES TEYVIKES AETTOUEPELEC TNG EQOPLOYNG.

Bipa 5: Epunveia anoteleopdrov

To televtaio Prino elvar n epunveio Tov amotelecudtov. Amd TV ektélecn tov povtédov Oa
mapoyBobv kavoveg cvoyétiong. H avaivon tovg Oa emitpéyel otov gpevvnth va KoToANnEeL o€
CLUTEPACHOTH KOl TPOTAGEL; Tpog Tov opyoviopd. Oi mopduetpor afloldoynong mov 6Oa

ypnowomoinBovv gival to Lift, To Support kar to Confidence.
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6.2.2 Amoteiécuaro

Apyikd, n mwpodI Tpoomabelo mpaypatortomOnke pe Target mv petofAnty Item Description,
péyoto apifud items 4 otov kavova, to minimum confidence oto 10% ot to Support o 5%.
Xoppova pe épeuveg ™ SAS ot TPoNYOoUUEVES TOPUUETPOTONGELS BE®POVVTAL MG IKOVOTOUNTIKEC,

av Kot dgv Bempeitan Kamoto set og 10aviKo.

2 Statistics Line Plot EE@

_||I
100D |
\
750 Y
I
S — l
250
o M e e s 'q”y"xﬂwwﬂmﬁna\f\.v-tm.wﬂuwhw-m C
T T T T
(1] 50 100 150
Rule Index
—Lift —— — Expected Confidence(%)
— Confidence(%) — Support{%])

Chart 15 - Aigypouua Topayouevmy Kovovwv

Ao 10 O1AYpOULO OTNY TAPUTAVE® EIKOVA SLOTICTOVETOL OTL £X0VV dNovpynBel mepiocdtepot amd

150 xavoveg. o v akpifeta o1 Kovoveg Tov dNUIOVPYNGE TO Aoyloko etvon 173,

AvVoATIKOTEPE. OTOV TVOKO TOV KOVOVEOV amewovifovtal ot 25 mp®dTol KavOveEG CLGYETIONG
ta&vounuévol pe ebivovca oelpd Paoet tov Lift. [Ipokdmtel 6T 01 TEPIGTOTEPOL KAVOVESG APOPOVY

o€ TPOIOVTA Y10 TAPTL YeVEDAI®V.
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RULEA/A EXP_CONF CONF SUPPORT LIFT COUNT RULE
1 0.15 38.10 0.14 248.47 8 OEOZ APHZ ==> A2MNIAA MONOMAXOY - 57EK.
2 0.36 88.89 0.14 248.47 8 AZNIAA MONOMAXOQY - 57EK. ==>OEOZ APHZ
3 0.29 58.33 0.12 201.42 7 MMNAAA POZ BEAOYAO ==> MMNAAA MNOPNTQ BEAOYAO
4 020 41.18 0.12 201.42 7  MMAAA MIMOPNTQ BEAOYAO ==> MIMAAA POZ BEAOYAO
5 0.17 30.30 0.17 177.88 10 INAOGI MEIPATH ==> MATI NEIPATH YOAZIMATINO
6 0.56 100.00 0.17 177.88 10 MATI NEIPATH YOAZIMATINO ==>3MAGI MEIPATH
7 0.29 38.89 0.12 134.28 7  Xplotouyevidtikn MmdAa pe oxédia - ZET 6TMX ==> Xplotouyevidtikn MndAa Glitter
8 0.31 41.18 0.12 134.28 7  Xplotouyevidtikn MndAa Glitter - ZET 6TMX ==> XpLotouyevidatikn MndAa pe oxédia
9 0.14 18.18 0.10 13341 6 SMNAOGI MEIPATH ==> KOYPZAPOZ THX KAPAIBIKHZ
10 0.56 75.00 0.10 13341 6 KOYPZAPOZ THX KAPAIBIKHE ==> 3MA®GI MEIPATH

ITivoxag 13 - 10 kavoveg ue pbivovoo. oeipd. faoer Lift

Avolvovtag tov kavove 1 Samotdvetor OTL

O0tav 0 MEAATNG £xel 0TO KOAGOL TOv TO TPOIOV

«Mmarove ap® 7 Rose Gold», éxer mbBavotnra 1174 vo ayopdoer kou 10 mpoiov «lipAdvta

Xapovpeva I'evéBiia». To Support givar Wdwoitepa YoOUNAO, OTOTEAEGUA TOV OPEIAETAL GTO YEYOVOG

OTL T VO TOPATAVED TPOIOVTA EVTOTILOVTOL O 5 GUVOALAYEG, EVD TO GUVOAO TV GUVOALAYDV gival

TOAD peyao.

Awmotdvetor 6Tt A0y Tov peYAAoL aptiol K®IKMV TPOIOVI®MY, 01 GLGYETIGELS TOL TOPAYOVTOL

d¢ Bonbovv 6To Vo TPOKHYOVV GLUUTEPAGLATA.

Mo tov mopamdve Adyo, Bo ektedectel ex véov to meipapo pe Target perofinti mAéov v

Katnyopia tewv mpoitdvtwv. Ot apdpetpot yio. To minimum confidence oto 10% ot To Support 6to

5% mapapévooy.

Statistics Line Plot
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Chart 16 - dicgypopuo kavovay ueta avénon Support & Confidence
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To Aoyiopukd mapnyoye topa 18 kavoveg. XTOV TOPOKAT® TIVOKO CLYKEVIpOVOVTOL ol top 10

KOvOVeEG e To vynAotepo Lift.

RU EXP
L CON CON SUPPO COou
A/A F F RT LIFT NT RULE
XPIXTOYI'ENNIATIKA AZEEXOYAP =>
1 4.84 3497 1.19 7.23 100  OQTAKIA-LED
DQTAKIA-LED ==> XPIXTOYI'ENNIATIKA
2 341 24.63 1.19 7.23 100 AZEEXOYAP
AITIOKPIATIKEX [IEPOYKEY ==> AZEXOYAP
3 15.71 47.19 1.50 3.00 126  AIIOKPIATIKA
DQTAKIA-LED ==> AENTPO
4 15.33  44.09 2.13 2.88 179  XPIETOYTENNIATIKO
AENTPO XPIZTOYT'ENNIATIKO => OQTAKIA-
5 4.84 1391 2.13 2.88 179  LED
XPIXTOYI'ENNIATIKA AZEXOYAP ==> AENTPO
6 15.33  43.36 1.48 2.83 124 XPIETOYI'ENNIATIKO
AZEXOYAP AIIOKPIATIKA ==> [TAIAIKEXZ
7 17.28 27.29 4.29 1.58 360 XTOAEZXZ I'TA ATOPIA
ITAIAIKEX XTOAEX T'TA AT'OPIA ==>
8 15.71 24.81 4.29 1.58 360 AEEXOYAP AIIOKPIATIKA
AZEEXOYAP AITOKPIATIKA ==> XTOAEZ
9 22776 3548 5.57 1.56 468  ENHAIKQN
YTOAEXZ ENHAIKQN ==> AZEXOYAP
10 15.71 24.49 5.57 1.56 468  AIIOKPIATIKA

Engéiynon kovovev

Iivaxag 14 - Kavoves ueta v ovénon Support & Confidence

Kavoveg 1: T tov mpdTo Kavove to Lift eivar 7.23 yuo v mepintwon mov o meldtng Ba ayopdcet

«DQTAKIA-LED», epdcov £yer MOn tomobetnoer o610 KOAGOL TOL TNV ONOKPLATIKY) GTOAN
«XPIZETOYT'ENNIATIKA AEEXOYAP». To Support givar 1,19% kot to Confidence 34,97%. Apa

gtva 7.23 @opég mbavotepo Evag meAdng mov ayopdlel Tpoidvta Pe XPIoTOVYEVVIATIKO aEEGOVAp,

va, ayopdoet kol Potdxio LED.

Kavovog 2:

[eprypdopetar o kavovoag 1 pe v avtibetn @opd, kobdg ot0 0pLoTeEpd HEPOC

Bpiokovion o «PQTAKIA-LED» kot oto 6e&l 1o «XPIETOYI'ENNIATIKA AZEETZOYAP».

YUVETMG, 0V 0 TEAATNG EMALEEL Ta PMTAKLN, TOTE Oor emAEEEL KOl AAAL XPLOTOVYEVVIATIKA EIOT HE

mBavotnra 7.23.
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Kavévag 3: T'a tov tpito kavova to Lift etvon 3 ko 6tav o meddng Oa emiééel «cATIOKPIATIKEX
MNEPOYKEZy, 0o emAéger ko «<AEEXOY AP ATTOKPIATIKA». H avénon tov Confidence 47.19%
G6TOV KOvOVo GNUAIVEL OTL O GLVOVAGHOG TOV OLO KOTNYOPL®V GTO KaAGO ayopdv eival oyedov
50% oTig cLVEALAYEG TOV TTEPLEYOVV OTOKPLATIKEG TEPOVKESG Ko LUETAPPALETOL OTL O TEAATNG UE TIC

KOTOAANAEG TPOTAGELG B0 TPOGHETEL EMTALOV OVTIKEILEVA OTIG EMAOYEG TOV.

6.2.3 Z2vvoyn courepocudtmy alloloynens

Amb 1o amotelécpata Tov Market Basket Analysis mpoxdmtel 0Tt o1 TEAdTEG GLVOLALOVY TPOIOVTA
avé cvoyeTilopevn katnyopia. Emikpatel 1 kotnyopia TV amokpldTik@v €10OV 6TO0 GOVOAO TMOV
oUVOAAOY®DV Kot akoAovBel M Koatnyopio TV XPIOTOLYEVVIATIK®V €MV, TAPOAO TOL TO
Xplotovyevvidtiko  giyav vymiotepo Lift. H emyeipnon pmopel oto site va viomomoet
AEITOVPYIKOTNTEG TPOTAGEWDV TPOIOVTIWV TPOG TOV TEAATY, TOL GYETILOVTAL e TAL TPOIOVTA TTOV £XEL
Nnon oto koA tov. Emiong, kupimg yuo v emoyn TV ATOKPIOV TO TUNHO TOANGEOV UTOPEL va

V100eTHGEL GLVOLOOTIKEG TPOCPOPEG 6€ TPOidvTa TTov o, emthélel 0 meAdtng vo. TonobeTGEL 6TO

KOAQOL TOV.
Average Sale per Month
200
175175
152 15p
160 140 140
140
121 124
120 115 111 110
93 90
100
79 e 83
80 68
53 62 65
60
43 aa
40
0
1 2 3 4 5 6 7 8 9 101112 1 2 3 4 5 6 7 8 9 10 11 12
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Chart 17 - Méoog opog korabiov ava upvo.

Amd6 10 mopondve Bar Chart mov ameikovilel To average mocd mTMANGCNG OvVE pva Yo Tn OlETia
2020-2021 mpoxdmtel 6TL TapoOLo oL Tovg unveg PePpovdpro kar Noéufpilo o apBuds mapoyyeAidy

aLEAVETAL KOTAKOPLPO, TO LEGO TOGO TMOANONG ava Topayyelio eival younio, evad tovg Bepvolc
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UVES SlOMICTMOVETOL OTL 0 PEGOG Opog glvan peyaivtepog. Katd cuvénela, n emyeipnon npénel va
expetorrevtel ta omoteAéopate tov MBA kou 6e cuvovaoud pe tov NMom ovénuévo  dyko

TOPOYYEMDV VO VENGEL TO HEGO KOGTOG TOV KABE KoAaB100 Y10 TOVG TOPUTAV® UNVES.
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Teyvikés Aemrouépeieg

7.1 Iotpopucs kot TpoypoupuaTIoTIKd EPYoLEia.

Mo v exktéheon TOV TEWPOUATOV OTA TAISIO TG £PELVOG YPNCLLOTOMONKAY Ol EQPAPUOYES TNG
SAS Institute kor wo cvykekpyéva, 1 epapuoyn SAS Enterprise Guide kot n gpapuoyn SAS

Enterprise Miner.

7.2 Aemrouépeireg viomoinong

7.2.1 Movtélo RFM

To Movtého RFM and 10 omoio mpokvmtel 1o Clustering tov melatodv mopdyetol amd to Original
Data. Ta pn enefepyacuéva dedopéva dev TPOCSHEPOLY TV ATOPUITNTN TANPOEOPNoN amd HoOvaL
TOVG. ZVVETMG, YPNOLOTOIOVTAG KOl GUVIVALOVTOG TIG VPIGTAUEVES TANPOPOPIEG KATAAYOVUE GTO

Wovikd Dataset 1o omoio 0o ypnouomombei oto SAS Enterprise Miner.

Apykd, yio v mopaymyn tov dataset mpémel va cuAAexOobV o1 KATAAANAEC peTaPANTEC Kol €Tl

EMALYOVTAL Ol TOPUKAT®:

e Customer ID

e Virtuemart Order id



e Order_salesPrice

e created on

I'a to R vwooyilovrtar ot uiveg amd v nuepounvia 01/01/2022, evod yia o F abpoilovior 0ieg ot

mopoyyerieg ava meldtn. Télog, yio o M abpoileton and 6Aeg TIC Tapayyee TO TOGO TANPOUNC.

B

Query name: |RFM

Output name: | PLESSAS.RFM

ECDmputedColumns @ErnmptManager E&Prgview E&Tgolsv [#) Options -
[ Add Tebles X Delete g Join Tables

Select Dtz Fiter Data  Sort Data
=71 12 (ORDERS_PER_MONTH )

@ Customer 1D Column Name Source Column Summary Format Details
@ wvituemart_order_userinfo_id @ Customer_ID t2 Customer_ID
{3 vituemart _order_id Er Computed

£y order_number BF Computed COUNT -

onder_total @ M Computed
order_salesPrice

order_subtotal
order_tax

COUNTE2 Customer_ID)
SUM BESTX10. SUM§2 order_salesPrice)

Eixova 5 - SAS Enterprise Guide - mapopetporoinon query yio. tnv mapoywyn tov RFM Dataset

‘B_eg_aanditional_dropds (PLESSAS.RFM) ;

- PROC SQL;
CREATE TZELE PLESSAS.RFM A48
SELECT DISTINCT t2.Customer ID,
f* B/

(INTCE ('MONTH',MAX (t2.created_on), '01JAN2022'D)) LABEL="R" ZS R,
f* B *f

(COUNT (t2.Customer ID)) LABEL="F" &S5 F,
f M/

{SU‘M{tQ.order_salesPrice)) FOEMAT=EESTX®10. LABEL="M" RS M
FROM PLESSAS.ORDERS_PER MONTH t2
WHERE t2.created on > '28Dec2019'd

GROUP BY t2.Customer ID;
QUIT;

Eixova 6 - Kadikag SQL yia to REM Query

Mécw g anekoviong tov boxplots evromiovton ta Outliers mov wpénel vo aparpedovv. Ta v

AQPAipPEST) TOV TILMV OVTOV TOPUUETPOTOOLVTAL GIATPa 6To query Tov RFM kot cuvendg mopdyetol

10 dataset RFM2.

INTCKIMONTH" MAX{2 created_on).'01JAN2022°0)

Change

Sl (¥ B B e
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Bl RFM 2 for Local:PLESSAS.RF

Query name: |RFM 2 Qutput name: | PLESSAS fm2 Change...

| Computed Columns | &3 Prompt Manager | 5| Preview E&Tools - Options -

[ Add Tables > Delete %Jnin Tables | Select Data  Fiter Data  Sort Data

= Ea t1(RFM)
' @ Customer ID Fiter the raw data Cperator

@ R =55 Where
~@F Fe1M <180 AND
@ M PR <67

QX@h'ﬁ

Eixova 7 - SAS Enterprise Guide - Filtering oxpaieg i

2 ocvvéyewn petoeépetal oto SAS Enterprise Miner pe tn dnpovpyio pong otorypEaLLaTog.

ML Enterprise Miner - Dissertation

File Edit View Actions Options Window Help

#RhAXilsFAAGZ s iOofRAAS

AW
.. Property value hall Al M SR NN R
is) EMWS2 Sample Explore Modify Model Assess Utility HPDM Applications Time Series
Mame RFM_Model
s Open E23 RFM_Model
Motes
History
Create Date 2/27/22 4:09 PM
Encoding utf-8 Unicode (UTF-8)
Data Representation \WINDOWS_&4
Mative OS5 fes A - T —
nrm T"'f"ﬁ’"“ — _p‘i:f/' Cluster (2)
Variables harts

Eixova 8 - SAS Enterpise Miner - Diagram Flow RFM

7.2.2 Market Basket Analysis

INa v epappoyn tov poviélov MBA oto SAS Enterprise Miner ypnoipomot)nke 1o apyeio
«Order Items». To apyeio, O6mwg mopdyetor omd ™V Pdon JOedOUEVOV TOV TAEKTPOVIKOD
KOTOGTALATOG, EEVTNPETOVCE TO GKOTO TNG EQPAPUOYNG TOV LOVTEAOL Kol Og XPelOTOV TEPAITEP®
eneéepyacia. Ot gyypoagéc eivar katayeypaupéveg ave SKU pe emmpdcebeteg mAnpogopiec tov
aplBpd Topayyeliog, TNV TEPTYPOAP] Kol TNV KOATIYOpiol TOL TPOIOVTOC. LTO TOPUKAT® GTLYUOTVTO
a6 T0 AoYIopKd dtokpivovtal aplotepd 1 TapapeTponoinomn tov min Confidence 10% Kot Tov min
Support 5%. Emeldn] ot kavoveg mov eopOyfnkav NTav Kavomontikoi, dev amotOnke mepaitépm
mapopetponoinon. Edv ot kavoveg ntav vrepPoiikd moArot, Oa Enpene oTadlokd vo avéncovpe To

min Confidence kot to min Support, ®ote va petmbovv.
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hE Enterprise Miner - Dissertation
File Edit View Actions Options Window Help

WrhBEX @G s nWOFEAAS

.

i

B M R R H SRR

.. Property Value
~ Sample Explore Modify Model Assess Utility HPDM Applications Time Series
MNode ID WssocS g N
Imported Data ez Market_Basket_fnalysis
Exported Data
Motes
| Train
W arizbles
Maximum Mumber of 1100000
Rules
Blssodaton
i-Maximum Items 4
-Minimum Confidence 110
-Support Type Percent
-Support Count
-Support Percentage  |5.0

Eixéva 9 - SAS Enterpise Miner - Diagram Flow Market Basket Analysis

To Aoylopikd emiong mapayel GTATIGTIKG GTOLXEI TOL VTOGTNPILOVV TOV EPELVNTH GTN JATHTMOGN

TOV CUUTEPAGUATMOV TOV.

EP Results - Node: Association (5) Diagram: Market_Basket_Analysis — bd
File Edit View Window
BB & | &
[ Output = | @ [ 2 | L= Rule Matrix ERIENES
70 " b o "
71
72 3 = L
73
74  Rule Statistics e " L
5 =
76 The MEANS Procedure 5
77 E =
78 Variable  Label Minimum Haximm Hean
= g | n
80  EXP_CONF  Expected Confidence(t) 3.4063840 22.7608385 15.8718761
81 CONF Confidence (%) 10.3087383 47.1910112 24. 4070065 B n
82 SUPPORT Suppore (%) 1.1910434 5.5740829 2.8783548
83 LIFT Lift 0. 5307689 7.2307003 2.1447255 b - :
B2 Right Hand of Rule
B85
o v 100 — e 4718
< >
| Statistics Line Plot = | @ |22 |l Statistics Plot =S
Statistics Line Plot [5] =
50-] 5
409 B =
4 m 5]
N £
3
20
] gl
10 . B i‘
04 = g
T T T T 14 = =]
o 5 10 15 T T T T T
Rule Index ° © 0 @ =
Confidence(%;
— Lift — Expecled Confidence(%) )
Confidence(%) Support(%)

Eixéva 10 - SAS Enterpise Miner - Statistics Charts



* Azgoch: Creating FULEMAP and Output data sets:

¥let _scorebDs = <EM _3CORE_OUTFUT:

proc sort data=& scorels:
by wirtuemart order_id;
run;

proc mhscore data=& scorels out=zcore_ruleid INCLUDE ALL_TD
customer virtuemart order id;

target Categorvy:

rulez data=work.ruleid;

run;

data &_scorela;

get acore_ruleid:

array _r{18} rl- rld (1§*%0);

by wirtuemart order id;

if first.virtuemart order id then do;
do i=1 to 18:

_r[i]=0:

end;

el .

Eixéva 11 - Mépog ki dikog ano 1o Aoyiouiko
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Eniioyog

O epoppoyég Data mining Techniques givon anapaitmta epyaieio oto y®po Tov Marketing, and ta
omoia eEdyovTol pNOUE GUUTEPACUATO, EITE Le TPOPAEYT, €ITE LE AVAAVOT 1GTOPIK®Y GTOLYEIOV
Kol OIELKOADVOLV TOVLG EUTOPIKOVG OPYOVIGUOVS, ®OOTE vo AdPovv T cmotég amopdoeic. H
vioBétnon tovg etvar avéavopevr, kabmg fonbovv va amavinfodv onUvVIIKE EpOTARATE UE TNV
eneepyacio dedopévmv, Ta omoio TAEOV GUYKEVTIPMVOVTOL TOAD gvukoAd. Emimpdobeta, 1o kO6GTOG
000 KeELONG OESOUEVMV GLVEXDG UEIMVETAL, KATL TO OTO10 ONUOIVEL OTL O1 EMLYELPTOELG GUAAEYOLV
O TOKTIKA Kot dopnuéva ta dedopéva tove. ITio avaivtcd ol teyvikég RFM kon Market Basket
Analysis mov avoldOnkav otn SIMAOUATIKN, iyov ®G oTOYO TNV TPOGEYYIoT] TNG KOTAVOAMTIKNAG
GUUTEPLPOPAS TOV TEANTOV KOl KT’ EMEKTAON TV EEQTOMKEDUEV €QUPUOYT TPOMONTIKGOV
gvepyelimv. Xy EALGS0, O avoaeépape, 1 ovénon ToV NAEKTPOVIKOV KOTOUCTNUATOV NTOV
paydoio o tEAevTaio YPOVia. Kot TpoPAémeTal vo cuveyioel va avdvel. Xtoyeio amd €kbeon g
European Commission ava@épovy 6Tt ot pkpéc emyelpnoslg omv EALGda amotelodv 10 97% tov
GLUVOLAOL TOV ETYEPNOEWY. AvTioTolyo, 0 uéGog 0pog otnv Evpamn sivar 93% (2020). Eredon 1
QA0GOGI0, TNG AEITOVPYIOG LMOC OTOUIKNG emtyeipnong eivar oyedov moapddoon oty EAAGSa, ot
TEPIOCOTEPOL 1O10KTNTEC OLOKOVV UOVOL TOVG oTpotnyikéc Marketing, eved 1o segmentation Twv
TEAITOV TpaypoTomoleitan pe eumelpikd otoyeio. Katt tétolo odnyei mohiég popéc oe oAéOpla

AGO1, Ta omoia cuVNO®G amELOVY TN PIOGILOTNTO TOV OPYAVIGHOD.

Xy vnd e&étaon emyeipnon péom g epapuoynsg tov RFM emtevyfnie to Segmentation tov

neAatdv o€ S xartnyopiec. Tovg Promising, tovg New Customers, tovg Lost, tovg Need Attention kot
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toug High Value. o kd0e oudda Oa mpémer vo AdPel vmoy”n g 1 myeipnon ta onueio mwov
EMONUAVONKOY GYETUKH UE TN GLYVOTNTA TOPOYYEALDY, TNV TOADUNVY OTOLGI0 TOVG KOl TELOG, TO
oLVOMKO Tocd Tov £yovv Eodéyel oe ayopég ol mehdtes. o kdbe Cluster melatmv pmopodv va
EPUPHOCTOVV JLOPOPETIKEG oTpatnyikéG Marketing, 6mwg 1 vioBETnon evdg Loyalty program kot 1

OTOGTOAY TPOMONTIKMY EVEPYELDV N EKTTOTIKGOV KOLTOVIOV pécw Direct mailing.

Emutiéov, pe v epappoyn tov Market Basket Analysis o1l cuvoliayéc tng emiyeipnong
TPOEKLYAV Ol CLUGYETICELS OTIC AYOPEG TPOIOVTOV amd TOVG TEAATEG. ATO TO AMOTEAEGUATO QVTA
avthel mAnpoeopnon to Tunua Marketing yio TIC GY£0EIG TOL OMOLPYOVVTOL UETAED TV
KATNYopLdV TV TPoloviwv. TEToleg Katnyopieg eival ta ¥PLoTOVYEVVIATIKO AEEGOVEP LE POTAKLOL
LED ka1 ot Amoxpidtikeg Ilepovkec pe Amokpratika Aecovdp. To MBA emtpénel £to1 6TOVG
EPEVVNTEC VO KATOATYOUV GE Paciueg vmobécelg, ypnopuonotel dedopéva mov cuyvd Bewpovvtal

Qo LLOVTO, EVD OMovpyel duvaptkég Oempieg yio v a&loldynon oxEcewmy 6 TOAATAG EMineda.

H epappoyn tov texvikdv dev mepropilovial pévo 6Ttovg Topamdve okomohs. Ot duvatdtnTeg mov
TPOCPEPOVTOL GTOVG EPEVVNTEG glvan peydres. Elval epikti 1 épopproy| TOV TEYVIKOV GUVOVUCTIKA,
omw¢ Yoo mopadetypo n epappoyn MBA ywo to Cluster 3 pe tovg Lost meldteg, wote va
dlepguvnBovv 01 TPOTYGELS TOVG KOl GTOYXEVUEVE VO GLGTAOOVV TPOWONTIKEG KOUTAVIES Yo VO
EMOTPEYOLV OGO TO SLVOTOV TEPIGGOTEPOL Y10l AyopES. AKOUA TTEPIGGATEPO Ba £xel evdlaPEPOV M
avéAvon Tov cuVOAAOY®V Kot To Segmentation TV TEAUTOV TOV PLGIKOV KATAGTNOTOS, MOTE VL
GLYKPLBOVV TO, ATOTELEGHLOTA KOl VO, YIVOUV TTEPIGGOTEPO KATOVONTEG Ol GUUTEPLPOPES TOV TEAATMOV
avéioyo pe tov Tpdémo mov ayopalovv. Tékog, upeAlovtikéc £€psvveg OBa  pmopodoov  va
mpaypatoromBovv wg enéktacn tov MBA oty npofieyn mpounfeiog tov tpoidovimv yia To retail
katdotnue. o mapddetypa, yvopiloviag mote Eekwvd 1 mepiodog TV ATOKPLOV KOl TOV
XpIoTOVYEVV®VY, VO TPOYUATOTOOVVTOL TopayyeAieg pe mpoPreyn and tnv emyeipnon, ®cte vo
KOADTTOVTIOL Ol OVAYKES TOV TEANTOV Ywopig N emyeipnorn va tebei Out of stock oe opiouéva

TPOIOVTA.
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